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“Our collection /tems? Weve used 
Bankers Trust tor about 20 years, Harry 
Did you know they microtim all transit 


items payable outside of New York for 
their correspondents’ protection 7 








HIGH-SPEPD collection service through Bankers Trust 


Where collections are concerned, it’s 
“curacy, speed and dependability 
that count. 

When your bank sends its checks, 
notes, drafts, trade acceptances and 
bills of exchange to us for collection, 
you receive prompt and deperdable 
ervice—twenty-four hours aday. All 
tansit items payable outside of New 
York are microfilmed for your 
protection. 

Modern, high-speed equipment, 
plus careful work by experienced 
personnel, insure that your bank ob- 
tains the proceeds of its collection 
items with maximum speed. 


To further minimize delay, you 
are invited to write us with a view 
to securing full benefit from mail 
and express schedules— both rail and 
air. 

In addition, our experienced Col- 
lection Department receives millions 
of coupons and bonds for collection 
every year. No matter how great our 
volume may be, particular attention 
is given to items that require special 
handling. Coupons and bonds are 


examined to expedite presentation 
and minimize “returns.” 

Through our experienced Foreign 
Division, we can also give you fast 
collection service on your foreign 
items. 

For full information on the col- 
lection service in which you are 
interested, please write Banking 
Department, Bankers Trust Com- 
pany, 16 Wall St., 

New York 15. 


BANKERS TRUST COMPANY 


NEW YORK 


MEMBER FEDERAL DEPOSIT INSURANCE CORPORATION 








eth iastically , 
in Roanoke - Detroit 


the New 
Burroughs Bank 


Bookkeeping 
Machine 


highly rated 
by users 
everywhere 


Users of the new Burroughs bank bookkeeping 
machine report increases of as much as one-third 
in the efficiency and production of their bookkeep- 
ing departments! Credit for this substantial time 
and work conservation goes to the machine’s many 
new features—one-hand form insertion, easy key 
and motor bar depression, automatic balances, 
simplified error correction, adding machine feature 
—and the machine’s great operating simplicity. 


Burroughs offers banks much more than this most 











advanced and efficient tool made for bank 
keeping departments. Burroughs also offets 
experience and skill in planning and carrying‘ 
machine installations, and the backing of 
nationwide Burroughs service organization. 


A demonstration of the new Burroughs bank bo 
keeping machine can easily be arranged for y 
Just call your local Burroughs man, or write (0! 
Burroughs Adding Machine Company, Det" 
32, Michigan. 
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In Detroit . . . Industrial National Bank re- 

rts excellent results from its new Burroughs 
ale bookkeeping machines because of ‘“‘easy 
key and motor bar depression—new form 
guide arrangement—error correction feature 
—new balance printing —adding machine fea- 
ture—and simplicity of operation.” 
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In Roanoke... The First National Exchange 
Bank operates 12 new Burroughs bank book- 
keeping machines and likes the way the 
machine’s features have reduced the work 
load in spite of a growing volume of book- 
keeping operations. This bank especially 
commends the fine service it has received from 
the local Burroughs branch. 


| 
















In Omaha... the First National Bank credits 
new Burroughs bank bookkeeping machines 
with a 20 per cent reduction in posting time, 
and reports enthusiastic operator acceptance 
of the new machines. The bank states that the 
machine's features “have assured a smoother, 
easier, and more accurate operation in our 
bookkeeping department.” 
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WHEREVER THERE'S BUSINESS THERE’S Burroughs 





From Where We Si&t.... 


THERE IS A HARDY PERENNIAL 
among the subjects treated in bank- 
ing and other trade publications 
which is of constantly recurring 
interest to their readers, partic- 
ularly if those readers happen to 
be bankers. It was with the primary 
object of presenting an occasion for 
the review of that subject that we 
asked Wm. J. Schiff, assistant secre- 
tary of the Indemnity Insurance 
Company of North America, to 
supply us with an article “covering 
the more recent developments in 
this field,” and one which would 
“serve as a refresher regarding the 
situation generally as it has existed 
in the recent past, particularly with 
reference to coverage available and 
related factors.” 


The article appears in this issue, 
and it is hoped that it will give rise 
to some fresh consideration of what 
should be done in the case of any 
presently uncovered or partially 
covered individual hazard or group 
of hazards. From where we sit, it 
would appear that such a considera- 
tion could well boil down to a 
realistic appraisal of the exposure 
in each case, both as to the prob- 


ability and as to the extent of any 


possible resulting loss. This done, it 
only remains to carefully weigh in 
the balance the question of whether 
to continue to assume the hazard in- 
volved, or to purchase part or all 
of the coverage required to remove 
it. 


Losses Severe Though Hazards Remote 


It seems worth noting, in this 
connection, that the remoteness of 
a hazard does not operate to make 
losses, when they do occur, less 
severe. That remoteness, however, 
is reflected in reduced cost, making 
coverage against the various de- 
grees of risk, for all practical pur- 
poses, equally good values. The huge 
unprotected losses shown in the 
tabulation in Mr. Schiff’s article 
were doubtless deemed, at one time 
or another, to be highly improbable, 
and it would appear that it is in the 
field of improbable losses that the 
closest scrutiny is needed. 


Another subject which is under 
more or less constant review is that 
of investment policy. The articles 
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by F. Brian Reuter, vice president 
of Mellon National Bank, Pitts- 
burgh, Pa., which appeared in our 
February and March issues, made 
very clear the proposition that 
banks have various categories of 
deposits which readily lend them- 
selves to investment in various 
types of securities, and that the 
treatment of all deposits as con- 
taining the same high degree of 
volatility is simply to forego con- 
siderable opportunity for profit. 


More About Municipals 


The subject is further developed 
in this issue by Edmund H. Davis, 
statistical department manager of 
John Nuveen & Company, Chicago, 
Ill., who examines in some detail 
quality ratings, supervisory atti- 
tudes and related factors as they 
bear upon bank investment poli- 
cies. This series is presented in the 
full knowledge that there are all 
shades of opinion regarding the 
questions discussed, and with no 
desire to take issue with those who 
feel differently about them. We be- 
lieve that the viewpoint typified by 
that of Mr. Davis, as well as those 
viewpoints which hold somewhat 
to the contrary, belongs in any well 
balanced consideration of the whole 
subject of investment portfolio 
management. It is differences of 
opinion, rather than complete agree- 
ment, which stimulate thinking 
along lines which are most likely to 
lead to new and better conclusions. 


The Agricultural Bank's Role 


We’re hearing a lot these days 
about the urgent need for vastly 
increased agricultural production. 
D. F. Richards, president of the 
American National Bank, Idaho 
Falls, Idaho, deals very interest- 
ingly in this issue with his concept 
of the agricultural bank’s role in 
the over-all effort to meet that need. 
His philosophy makes excellent 
sense and his lending techniques 
have thus far chalked up something 
like a perfect score, so his article is 
sure to make pleasant and helpful 
reading. 

It is still to be hoped that the 
combined efforts of bankers, farm- 
ers and business in general may yet 


serve to lessen inflationary pres- 
sures sufficiently to influence to 
some extent, at least, the trend of 
events with reference to direct price 
controls. A staff report in a current 
issue of the Wall Street Journal 
contains the observation that “in- 
flation is having trouble keeping up 
steam,” citing the fact that the Dow 
Jones commodity futures index has 
been sagging since mid-February; 
that wholesaler sales to retailers 
are far outstripping sales at retail, 
and other information of a distinct- 
ly bearish nature. 


Price, The Prime Regulator 


There is much in the news re- 
garding large inventories and buy- 
er resistance to high prices. This is 
price, the prime regulator, func- 
tioning at its best. Nevertheless, 
hopes of profit and fears of scarcity 
continue to distort our economy in 
a way which spells trouble for both 
present and future. 


There is, on the one hand, the 
possibility that to talk these hopes 
and fears down might add up to 
just that much bad advice for the 
short term. To be weighed against 
that possibility, is the high proba- 
bility that an opposite or neutral 
course will tend to lead, in the 
long run, to the kind of a rigorously 
controlled economy we are all so 
anxious to avoid. 


To go along in a general way with 
the proposition that scarcities are 
going to become progressively worse 
and that the dollar is going to 
become progressively cheaper will 
simply serve to increase the pres- 
sures causing the higher prices 
which the control program is de- 
signed to correct. People need to 
be told that while there is danger 
that the purchasing power of the 
dollar may continue to shrink, there 
is also danger, amounting in some 
cases to certainty, that the value of 
those things which they are taking 
in exchange for those dollars may 
shrink even faster and farther. 


Editor 
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Simple But Tough 

In the economic field, the things 
we must do to get the job done with- 
out inflation and without too much 
regimentation are simple but tough. 

The first thing is to produce more. 
The production index has now 
broken through the old peacetime 
ceilings, but we discovered, in 
World Wars I and II and following, 
that America’s productive capacity 
is hugely larger than we ever sus- 
pected. We can produce more when 
we have to. For one thing, we can 
work longer hours. The working 
week now averages little more than 
forty hours, as compared with forty- 
five in World War II... . 

Second, we must spend less on 
other things to free our energy, and 
our material, and our productive 
capacity, and our money for the 
weapons of war. We have been liv- 
ing on the crest of the wave, a lush 
national existence by any of the 
old standards, whether it is defined 
in terms of the number of auto- 
mobiles, television sets, the build- 
ing of houses, the consumption of 
food, or the lavishness of govern- 
ment spending, or any other stand- 
SFG. 5 a 

Third, we must save more. There 
will be less automobiles and houses 
and knick-knacks produced _ to 
spend our money on, and if we try 
to spend all our money it means 
inflation; so we must save, just in- 
deed as we did in World Wars I and 
II. We found that it pays, in terms 
of providing the funds for building 
more factories, and more houses, 
and a better standard of living after 
the war, 
man of the executive committee of the Na- 
tional City Bank of New York. 
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That’s the kind of service your “special attention” 
items yet when you address them to our Lock Box 


R R (Rapid Router). And here’s why: 


1 The post office sorts mail to Lock Box R R 
. ; . 
separate from our regular mail. 


2 We collect from our “Rapid Router” box at 
s 
frequent intervals —from early morning to late 
evening — seven days a week. 


Items are delivered immediately to experienced 
) I 
* personnel at our Rapid Router desk who se- 
lect and put into effect the fastest means of 
making presentation. 


4 They are immediately microfilmed and sent 

. ¥ . ¥ . . . . 

on their way — often within thirty minutes of 
the time we receive them. 


If you would like your important se endings to re- 
ceive this kind of service— and we are sure you 


would — mail them with a separate letter of trans- 


mittal to: 
LOCK BOX RR 
CHICAGO 90 - 
ILLINOIS 


Upon request, we will send you a supply of printed 
envelopes that will have your return address on the 
corner card. 


We will be glad to handle your important send- 
ings via Rapid Router, whether or not you have 
established a correspondent relationship with us. 
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The Banker’s Role In The Battle For Food 


“The flow of funds from the bank is constant and relent- 


less. 


The return flow starts on the farm.” 


By D. F. RICHARDS 


President, American National Bank, Idaho Falls, Idaho 


DAHO IS BIG COUNTRY, character- 

ized by big landscapes, big tour- 

ist trade and big agriculture. 
The upper Snake River Valley is, 
in fact, one of the world’s leading 
irrigated farming areas. Each year, 
vast amounts of potatoes, wheat, 
Sugar beets, livestock and dairy 
products are produced throughout 
this fertile valley and carried away 
to a ready market. Agriculture is 
the hub of our economic wheel. The 
degree of success our farmers at- 
tain each year determines the degree 
of success attained by every other 
phase of our local economy. 


It has accordingly been our con- 
stant endeavor to contribute in ev- 
ery possible way to the development, 
progress, and success of the agri- 
culture of our area, and we believe 
we’ve been fairly successful in that 
endeavor. Our major contribution, 
we feel, has been through the exten- 
sion of credit to the right people, in 
the right amounts, at the right 
times, for the right purposes, and 
on terms arranged according to cor- 
rect principles. Our farmers have 
thus been able to make timely pur- 
chases of land; to improve their 
dairy and beef herds; to buy the 
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farm tools and equipment essential 
to efficient operation; and to provide 
for themselves and their families 
the comforts and conveniences 
which add to the attractiveness of 
life on the farm. 

Since there seems to remain con- 
siderable feeling among bankers 
that installment credit is not an al- 
together proper commercial banking 
function, I want to take this occa- 
sion to express my own very strong 
convictions to the contrary. In our 
case, the extension of installment 
credit has not only done much to 
enable our farmers to make pur- 
chases of needed equipment which 
would have been otherwise impos- 
sible, but has introduced an element 
of method into the accounting prac- 
tices of many of the farmers con- 
cerned which had previously been 
quite lacking. Sound principles em- 
ployed in the extension of credit 
make for the employment of sound 


Above: Pulling, topping and loading sugor 
beets in a single operation. 








principles in effecting repayment. 
Moreover, there can be no doubt 
that the extension of installment 
credit has been a major factor in 
making possible the mass production 
methods which have brought prices 
of manufactured products so nearly 
within reach of all who need them. 


Modern Farming Methods— 
A First Line of Defense 


Farm equipment has been gaining 
steadily in importance as a factor in 
providing our own country and 
much of the rest of the world with 
its food requirements and increas- 
ing quantities of agricultural prod- 
ucts used industrially. With a badly 
disturbed international situation 
which contains the threat of an- 
other war, increased agricultural 
production is a crying need. It must 
somehow be achieved despite the 
growing demands of our armed 
forces and war industries upon an 
already insufficient supply of labor. 
This situation very obviously calls 
for increased and more efficient use 
of labor-saving farm equipment. 

We, as local bankers, must give 
full recognition to the vast impor- 
tance of the machinery, implements, 
and transportation units used on 
our farms as factors contributing 
to our country’s military strength. 
It seems to me to be one of our prime 
responsibilities to see to it that 
credit is made constantly available 
for the acquisition and maintenance 
in a good state of repair of all equip- 
ment thus contributing to our war 
effort. 


An Installment Credit 
Department Is Profitable 

By making it possible for the 
people of our area to finance locally 
their purchases of farm machines, 
tractors, motor trucks, automobiles, 
electrical appliances, etc., we have 
brought substantial benefits to the 
bank as well as to the people served 
directly and the community in 
general. Our Installment Credit 
Department is the most profitable 
department in our bank, notwith- 
standing the considerable addi- 
tional detail and supervision its 
operation entails. Our installment 
credit losses, over a period of more 
than 15 years, have been practically 
nil. 

Moreover, the relationships estab- 
lished with our numerous install- 
ment credit customers have served 
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D. F. RICHARDS 


to give us a considerable store of 
credit information regarding them. 
In a preponderance of cases we have 
learned enough about them and 
they have learned enough about us 
to cause us both to want to continue 
the relationship, with the result that 
they come to us for all of their 
credit needs. It naturally follows 
that they make ready use of the 
various other services which the 
bank has to offer. In the absence 
of these relationships, many of these 
benefits would be in some measure 
permanently lost to the bank. 


Regulation ‘‘W"' Doesn't Apply 


It may also be well to point out 
that installment notes taken for 
farm machinery, tractors, and motor 
trucks are not currently subject to 
Government regulation as to terms. 
This permits the terms of such fi- 
nance sales to be handled on a lo- 


cal basis in accordance with the 
credit worthiness of the customer 
and his financing needs. These non- 
regulated contracts can be a source 
of substantial volume under exist- 
ing conditions. 


Match Payments With Income 


For a great many years, banks 
and implement manufacturers fj- 
nanced the needs of the farmers by 
setting up payments that came due 
once a year, usually in the fall. 
These payments were oftentimes 
too large, and inability to make 
them would frequently result in 
considerable hardship for the cus- 
tomer and trouble and ill will for 
the bank. 


But as farm diversification in- 
creased and as more study was 
made of the actual sources of farm 
income, it became apparent, that 
the way to arrange a soundly fi- 
nanced sale of farm equipment was 
to first ascertain the amount and 
approximate date of the income 
available to the farmer for the pur- 
pose of paying any resulting in- 
‘debtedness. There emerged from 
these studies the “Income Purchase 
Plan of Selling,” first introduced by 
one of our implement manufactur- 
ing friends, which we have success- 
fully employed for a number of 
years. 

The practical application of the 
“Income Purchase Plan” is to ana- 
lyze the various sources of income 
of the farmer by systematic tabula- 
tion at the time of sale, and to 
tabulate also all present and an- 
ticipated obligations. From_ these 
figures the net amounts available 
from time to time for application on 


take a 
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Elevators couldn't accommodate the huge wheat crop, with this result. 
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“Let’s see the one 
at the bottom again!” 


With so limited a selection, it’s easy to understand the little lady’s 


indecision. It’s not like trying to decide what business machine is best 


suited to handle which figure job in your bank. That, gentlemen, 


is no problem. When you need a calculating, adding or 
bookkeeping machine just be sure it’s a Monroe. For whatever 
your accounting need. Monroe makes exactly the model 

to handle it. Quickly. Efficiently. Economically. 


Your nearest Monroe representative will gladly tell you 


why smoother-running “Velvet Touch” Monroes mean increased 


figure production, reduced overhead. more satisfied employees 
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in your bank. Or write the Banking Department, 


Monroe Calculating Machine Company, Inc., Orange, N. J. 





Monroe solves your figuring 
and accounting problems...a 
model to meet every need! 





Monroe CALCULATING Machine 


NEW MODEL CSAI The very latest type 
fully automatic has just the features re- 
quired for the economical handling of 
all your general business figure work. 





Monroe ADDING Machine 


RHYTHM-ADD! Operators rave about the 
effortless speed of Rhythm-add, give 
credit to Monroe design/ Velvet Touch"* 
keyboard, and glareless cushion-top keys. 





Monroe ACCOUNTING Machine 


VERSATILE! A multi-purpose bookkeeper 
that handles several kinds of jobs. Like 
all Monroes, its “Velvet Touch'’* is one 
reason operators who know prefer Monroe. 


*”"VELVET TOUCH” originated in 1935 to de- 
scribe Monroe's matchless ease of operation. 


Every Monroe is sold only through 
Monroe-owned branches; serviced by 
Monroe's factory-trained organization. 


M O N RO E MACHINES FOR BUSINESS 


Monroe Calculating Machine Company, Inc., General Offices, Orange, N. J. 





the indebtedness currently in ques- 
tion can be readily ascertained. 

It is our fixed policy to require 
a down payment large enough to 
establish an adequate equity in the 
item purchased and to so schedule 
the payments as to maintain that 
equity at a satisfactory level. These 
requirements and the scheduled net 
income, then, give us a pattern 
which fixes the outside limits with- 
in which we must work in arriving 
at the amounts and dates of the 
contract payments. 

Maximum maturities customarily 
vary from (12 to 24 months, their 
length depending in some measure 
upon the amount involved. It is 
always understood that the terms 
agreed upon are, as a matter of 
fact, maximum terms, and that pay- 
ment is to be made as rapidly as 
possible within the maturities set. 

The “Income Purchase Plan” 


Growing and harvesting world-famed Idaho spuds. 


clearly benefits all parties to the 
transaction. It benefits the farmer 
by making needed equipment avail- 
able to him on terms he can readily 
meet; the dealer by facilitating a 
sound sale to a satisfied customer; 
and the banker by providing a 
sound and profitable outlet for a 
substantial amount of loanable 
funds, as well as a means of winning 
the lasting goodwill of both dealer 
and farmer. We find that sales made 
under this simple formula rarely 
cause us trouble of any kind. 


Written Dealer-Bank 
Agreement Important 


We use two methods in channel- 
ing installment paper through our 
Consumer Credit Department: 


(a) Loans made directly on ap- 
plication from regular 
customers. 


our 


A pile of sugar beets awaiting processing. 


(b) Indirect loans made to cus- 
tomers of the dealers mer- 
chandising the product such 
as farm machinery, automo- 
biles, motor trucks, or elec- 
trical appliances, etc. 


The first method requires no com- 
ment; the second method is one 
which creates for us a regular flow 
of business to our Installment Credit 
Department and brings new and 
profitable business to our bank. 


Reserve-backed Limited Liability 


Our dealer’s paper comes to us 
under the terms of a written agree- 
ment, setting out, among other 
things, the limited liability of the 
dealer in question. This liability is 
backed by a reserve created by 
deducting a percentage of the face 
amount of each note purchased, and 
the amount of the reserve is pe- 
riodically adjusted to the total of 
the dealer’s loans outstanding so 
as not to tie up an unnecessarily 
large amount of his working capital. 


We believe a practical written 
agreement between the banker and 
dealer is essential because: 


1. It outlines fully for the bank 
the conditions under which 
notes will be purchased. 


. It enables the dealer to pro- 
ceed with his time sales in the 
full knowledge of the condi- 
tions which must be met in 
order for the notes to be pur- 
chased by our bank. 


. It sets forth the procedure and 
fixes the responsibility with re- 
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A very broad and very human vow 
by American banks is shown in 7 aa : 
the April 23 issue of LIFE. In publishing it, Mos 
ervice to the public than to the 
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Can you find your Bank 


in each of these pictures ? 


2, BEHIND THAT COMBINE you'll find your bank again 

. working with the farmer to help him uce 
more for others and better his own living. He } moe 
on your bank (and his) to help him finance his 
home. . . purchase new, labor-saving equipment . . . 
buy cattle, sheep and hogs for fattening and resale 
to the market. Your farmer-businessman today 
knows his bank well . . . and how well it serves him. 


5. AND, OF COURSE, you recognize the one safe 
lace to keep your Government Bonds—your 

nk’s safe deposit vault (very likely built by Mos- 
ler). A safe deposit box is the place to keep all of 
your securities, insurance policies, wills, birth cer- 
cates ... any papers or treasures that you can’t 
risk losing . . . whether through fire or burglary . . . 
or simply by careless misplacement. 


% Mosier Safe ““” ““ 
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3. THE REAL “FOUNDATION” for this new plant is not 
the poured concrete . . . but the sound commercial 
bank loan that took it off the blueprints and made 
it a reality. Your bank is a partner in your com- 
munity’s growth, Its strength is part of America’s 
strength. Not only in helping finance expanded 
facilities but also in the daily and seasonal opera- 
tion of businesses of every kind. 


6. AND NOW... even drive-in banking! Swing in 
as you would to a service station and complete 
your banking transaction without getting out of 
your car. Mosler drive-in bank installations make 
it as safe as it is convenient. Could there be any 
more convincing evidence of the modern, progres- 
sive spirit of today’s banks, and their desire to 
serve you better and better? 


i 


1. LOOK CLOSELY... your bank IS here! It’s behind 
the proud look in the eyes of these parents. For 
wasn’t it at the bank that their savings accounts 
w... grew as their sons w... to make this 
ay possible? Over 65,000, savings accounts in 
American banks provide a safe place for savings 
to grow, for security to find reality, for dreams to 
come true. 


4. YES, YOUR BANK is responsible for making that 
smile just a little wider on this happy father’s face. 
For your bank is ready to ease the load of doctor 
and Leupttal bills, as well as other emergency ex- 
penses, with a personal loan at low-cost bank rates 
. which can be repaid in small payments that 
don’t upset the family budget. Serving you at those 
important times is your bank’s business. 


EVERY AMERICAN with a bank deposit or 
even one share of bank stock has an im- 
portant stake in American banking. Here 
are just a few of the vitally important 
services your banking system offers in 
return: Checking Accounts * Corporate 
and Private Trusts « Payroll Accounts « 
Agency Accounts * Stock Registration and 
Transfer Services * Collections and Drafts 
¢ Pension Plans * Night Depositories « 
Information Services, and many others. 


Over 70% of the nation’s banks (and 
leading businesses) rely on Mosler vaults, 
record safes, and other protective equip- 
ment. For no Mosler Bank Vault has ever 
failed to give complete protection. 


Reprints of this advertisement are available on 
request. Address The Mosler Safe Company, Dept. 14, 
Hamilton, Ohio. 


SINCE 1848 





The ‘Income Purchase Plan”’ benefits: 


1. The farmer by making needed equipment available to him on terms 


he can readily meet; 


2. The dealer by facilitating a sound sale to a satisfied customer; 


3. The banker by providing a sound and profitable outlet for a sub- 
stantial amount of loanable funds, as well as a means of winning 
the lasting goodwill of both dealer and farmer. 


gard to the handling of repos- 
sessions. 


. It prevents possible misunder- 
standings and assures a more 
lasting financing agreement. 


The dealer’s over-all obligations 
and responsibilities are thus very 
definitely agreed upon, and the pro- 
cedure in every situation in which a 
default occurs is so well defined as 
to leave no possible opportunity or 
occasion for argument. 


Installment Credit Musts 


We consider the following as 
“musts” in the operation of our 
Installment Credit Department: 

1. Careful consideration of the 
credit of the applicant at the 
time of sale and before delivery 
of goods. 

. Establishment of such reserves 
and dealer liability as experi- 


ence has shown to be necessary 
to the protection of the bank, 
assuming that the loans are 
properly administered. We be- 
lieve in a limited dealer 
liability provision in the writ- 
ten contract with the dealer, 
backed by a set reserve ac- 
count. Reliance upon the deal- 
er’s unconditional guaranty 
rather than the soundness of 
the paper can result in serious 
trouble to all parties to the 
transaction. 


3. Frequent consideration of the 
economics of the _ situation. 
General economic conditions, 
and community conditions as 
affected by the weather, crop 
prospects, industrial activity, 
etc., may have an important 
bearing upon the value of the 
collateral securing the loan 


S. L. A. List Points Way To Sources 


Of Legislative Information 


The following list of sources of 
legislative information compiled by 
the Financial Group of Special Li- 
braries Association seems partic- 
ularly appropriate at this time. 
Though the list does not purport to 
be all-inclusive, it does cover those 
sources most likely to appeal in cost 
and content to the greatest number 
of bankers. 


Congressional Index 
Commerce Clearing House, Inc., 214 N. Michi- 
gan Ave., Chicago 1, Illinois. $50 per year. 
Loose-leaf service listing all bills, 
their progress through committees 
and Congress, to final approval by 
the President. List of “head line” 
legislation and “name” bills. Also 
contains a directory of members of 
Congress, listed alphabetically and 
by States with brief biographies. 
Lists Congressional committees. 
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Congressional Record 


Free if obtained through your Congressman, 
or $1.50 per month while Congress is in ses- 
sion if obtained from the Superintendent of 
Documents, Washington 25, D. C. 

Daily. Proceedings and debates. 
Frequently gives text of legislation 
under discussion. Last few pages of 
each issue contain “Daily Digest” 
which summarizes action of both 
Senate and House, lists bills acted 
upon, new bills introduced, com- 
mittee meetings held and scheduled. 


Governmental Affairs, Legislative 
Daily 


Chamber of Commerce of the United States, 
1615 H Street, N. W., Washington 6, D. C. 
$3.00 per year. (Subscriptions to members only.) 


Gives daily highlights of Con- 


gressional action, policy and dis- 
cussion, also digests of some bills. 


and the ability of the customer 
to pay. 

In my forty years of country 
banking, I have watched outside 
companies attempt to meet the 
credit needs of the dealer and cus- 
tomer. I have found such an ar- 
rangement to be unsatisfactory to 
both. It is my opinion that the proper 
function of the manufacturer is to 
build goods and distribute them. 
It is the responsibility and the pre- 
rogative of the local bank to supply 
all of the credit needs of the agri- 
cultural and other business interests 
of its trade area. This is particularly 
true, in agricultural areas, of credit 
used for the purpose of increasing 
the efficiency and productivity of 
the farming operation. 

It is the outflow of agricultural 
commodities which supplies, for the 
most part, the purchasing power and 
economic sinews of the community 
as a whole. It is true of communities 
as it is of nations that imports can, 
in the long run, be paid for only 
with exports. The flow of funds from 
the bank is constant and relentless. 
The return flow starts on the farm. 
That would seem to leave little room 
for doubt as to the proper role of 
the banker in the overall task of 
increasing the operating efficiency 
of every farm in his trade area. 


Slip Laws Of The United States 
Superintendent of Documents, Washington 25, 
D. C. $5.00 per session. 

Public laws in slip form. This 
subscription consists of one copy of 
every law signed by the President. 


U. S. Code Congressional Service 
West Publishing Co., 50 West Kellogg Bivd., 
St. Paul 2, Minnesota, $10.00 per year. 
Monthly pamphlets contain text 
of laws, legislative history, proc- 
lamations and executive orders. At 
the end of each session, subscribers 
receive this material in permanent 
form in two bound volumes. 


What's Happening In Taxation And 
Government Regulation 

Prentice-Hall, Inc., 70 Fifth Ave., New York 11, 
N. Y. $18.00 per year. 

Weekly summary of tax legisla- 
tion, government regulations and 
emergency measures. In two sec- 
tions—section one discusses the 
legislation; section two, the general 
news of what’s happening in Wash- 
ington. 


BANKERS MONTHLY 





Call on the 
Continental Illinois 


Bank 


when you buy or sell 
Governments and 


Municipals 


The complete facilities of 
our Bond Department are 
at your disposal. 

On your next visit to 


Chicago, our officers will 
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Continental Illinois National Bank 
and Trust Company of Chicago 


LOCK BOX H, CHICAGO 90, ILLINOIS 
Member Federal Deposit Insurance Corporation 


April, 1951 





SBILLIONS 


os OWNERSHIP OF STATE AND MUNICIPAL BONDS 


MUTUAL SAVINGS BANKS 


SURANCE COMPANIES 


CORPORATIONS~ASSOCIATIONS 


1942 944 


( FROM U.S. TREASURY DEPT. ESTIMATES = JUNE 30 ) 


The Successful 


Goldfish 


Mr. Davis, who has previously written for Bankers Monthly 
several articles dealing with the role of municipal bonds in 
the bank’s investment portfolio, deals in this first of a new 
series of three articles with the subject of quality ratings 
of municipal bonds in portfolio management. 


By EDMUND H. DAVIS 


Statistical Department Manager 
John Nuveen & Co., Chicago, Illinois 


household is an aquarium with 

a dopey snail and three small 
goldfish nosing constantly against 
the glass sides of the tank. That fact 
is of small importance to bankers 
except to point up the obvious par- 
allel that financial institutions now- 
adays operate on very nearly the 
goldfish-tank principle. Moreover, 
the governmental regulations with 
respect to the investment of funds 
sometimes seem almost as restric- 
tive upon enterprise and freedom 
of action as are the confines of our 
little tank. 


if HE NEWEST ACQUISITION in our 
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Perhaps the fish are content, but 
there the parallels cease abruptly 
because the average banker, while 
accepting the fact that reasonable 
banking practice restriction is per- 
manent public policy, continues to 
buck subconsciously against certain 
of the regulations because they ap- 
pear to be unnecessary as applied 
to the average bank. That feeling 
seems particularly widespread in 
connection with the investment of 
secondary reserve funds. Of course, 
a bank always can load up more 
heavily with U.S. Government 
bonds, termed “riskless securities” 


YOUN NUVEER @ Co. 


by the several groups of examin- 
ing authorities who doubtless would 
voice no objection if a bank carried 
90 per cent of its deposits in various 
categories of the U. S. Government 
list. 

The various examining agencies 
are, of course, the Comptroller of 
the Currency for all national banks, 
the FDIC for all state bank members 
of FDIC, the Federal Reserve for 
state bank members of the Federal 
Reserve System, and the state bank- 
ing authorities for all state banks. 
More recently the boards of direc- 
tors of even the smallest banks have 
received strong suggestions that 
they make the greatest possible ef- 
fort to supervise more closely the 
(investment) affairs of their insti- 
tutions. 


The average bank has been forced 
to become more investment con- 
scious by the pressures of lendable 
funds that cannot be lent acceptably 
to its management. That trend has, 
of course, resulted in greater em- 
phasis by all examining authorities 
upon the quality and quantity of 
bank investments other than U. § 


Above: “The fact that banks are buying 
municipal bonds in tremendous volume 
* * * is andeniable.” 


“Figures unavailable for period indicated. 
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the edeemed captive 


Almost every house was burned, many townspeople were slain, many others 
taken captive in the Deerfield massacre of 1704. Rushing forward, stopping, 


‘“ then rushing on again so that the sound of their feet on the snow might simulate 

ge pabbed. gusts of wind, French and Indian marauders had approached the sleeping town. 

A p Then climbing on snowdrifts, they leaped over the stockade. Taken by surprise, 

+ great the citizens were overwhelmed. Next morning more than a hundred captives were 
marched off through the icy wilderness to Canada. 


e ° ” 
tribulation’ Among those who suffered greatly was Deerfield’s pastor, the Reverend 


John Williams. He and his family were dragged from their beds and taken captive, 
his home burned, two of his infant children killed outright. On the first day’s 
journey his wife was slain as were others of the weak and aged. In Canada. 
Williams and his surviving children were separated. After two years he was 
ransomed and later described his ordeal in a book, “The Redeemed Captive.” 
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deral Rejecting calls from other towns, Williams returned to Deerfield where 

ancl his parishioners built him the above home to replace the one that was destroyed. 

wae Possibly because of his past bitter experiences it is said Williams insisted that a 

new r*s secret passage be built around the chimney, running from cellar to attic. 

that i Williams’ eight-year-old daughter Eunice who was adopted by Indians on 

e ef- uf arrival in Canada refused to be ransomed and eventually married into the tribe. 

y the Though she paid brief visits to Deerfield in later years, she could not be per- 

insti- suaded to abandon Indian customs, preferring squaw attire to other clothing and 
showing a partiality for sleeping on the floor instead of in a bed. 

—_ Parson Williams’ house, where he lived from 1707 to his death in 1729, is 

dable now owned by Deerfield Academy. It is one of twenty pre-Revolutionary homes in 

tably Suidliganaieal ash Deerfield— all sturdy reminders of the courageous Massachusetts colonists. 


i has door of Sheldon’s tavern may 
? still he seen in Deerfield. 
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ty of The Home, through its agents and w TH E H O M E w 
U.S brokers, is America’s leading 
insurance protector of American homes Paaurence 
ng and the homes of American industry. 
me Home Office: 59 Maiden Lane, New York 8,N. Y. 
FIRE ° AUTOMOBILE ° MARINE 
The Home Indemnity Company, an affiliate, writes Casualty Insurance, Fidelity and Surety Bonds 
od. Copyright 1951. The Home Insurance Company 
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Government securities. It is not 
much exaggeration to suggest that 
the post-examination reports to 
Boards of Directors are as much 
concerned with investments as with 
loans—an adverse investment com- 
ment, whether or not merited in 
fact, is more than ever a subject 
of utmost importance to any bank 
director. 

_ Therefore, many bank investment 
officers will continue to follow the 
path of least resistance even though 
they realize that the net return 
AFTER taxes from eligible U. S. 
Governments probably will decline 
as corporate income tax rates in- 
crease. That situation is easily dem- 
onstrated by multiplying the av- 
erage yield on taxable U. S. Gov- 
ernments of from seven- to nine- 
year maturities (as reported in the 
Federal Reserve Bulletin) by prob- 
able future tax rates, then deter- 
mining what remains after paying 
corporate taxes. 

Thus, rising Government yields 
since 1949 to date have almost 
exactly kept pace with increasing 
taxes so that net return (after 
taxes) has been stable. However, 
the Treasury Department has given 
fair warning that future substantial 
increases in yields are contrary to 
public policy and the Federal Re- 
serve Board appears to have agreed 
to forego further attempts to com- 
bat inflation by upping interest 
rates. Moreover, it seems reason- 
able to expect that the Treasury 
will wish to accomplish its deficit 
financing on a rising market. 

The almost certain erosion in net 
return from investment in U. S. 
Governments appears, therefore, to 
be as serious as it can be rapid be- 
cause it coincides with rising bank 
operating costs. Neither trend ap- 
pears to be leveling off. Aggregate 
earnings of all banks have been 





EDMUND H. DAVIS 


and continue to be quite satisfac- 
tory; banks as a whole prokably 
are carrying larger external and 
internal reserves than ever before. 
Those facts are comforting and ob- 
viate immediate concern. 


Nevertheless, no matter how deep 
the soil, a good farmer will act 
promptly whenever he discovers a 
new gulley on the low side of his 
best 80-acre field. 


Holding The Profit Line 


Action to offset profit erosion al- 
ready has been taken by most bank- 
ers. They have installed more ef- 
ficient operating equipment. They 
have hiked interest rates somewhat, 
even on prime loans. They have re- 
doubled their new-business efforts. 
They have scrutinized the amount 
of idle cash they normally carry 
with the view of putting to work 
any overage not absolutely neces- 
sary to maintain minimum liquidity 
requirements. Investmentwise, they 
have tended to purchase longer ma- 
turities of their usual investment 





Calendar Year For 
Which Income Is 


Reported Tax Rate 
1949 38% 
1950 42 
1951 47 (current) 
1951 55 (estimate) (2) 


Top Bracket Corporate 


Average Yield From 
Fully Taxable U. S. 


NET Yield After 
Corporation Income 


Government Bonds (1) And Surtax 
1.71% 1.06% 
1.84 1.07 
2.00 (3) 1.06 
2.00 (3) 90 


(1) It is assumed that the average bank owns a U. S. Government portfolio which in- 
cludes a substantial proportion of seven- to nine-year maturities; 


(2) It is reasonable to expect that the final tax bill will carry substantially higher rates 
effective for 1951 than the Act passed in December, 1950, for 1951 income; current 
comment indicates that an increase of from 5 to 8 points over the 47 per cent 


rate can be expected; 


(3) Estimated as of February 6, 1951. 


quality, thereby increasing yield. 
They also have been purchasing 
securities (other than U. S. Goy- 
ernments) of shorter than usual 
maturities with quality somewhat 
lower than their normal specifica- 
tions. This also tends to increase 
yield without, it is believed, in- 
creasing risk. 


They have shifted a greater pro- 
portion of their investment portfolio, 
from U. S. Government Bonds into 
Federal-income-tax-exempt munic- 
ipal bonds and/or they have become 
investors in municipal bonds for 
the first time because, previously, 
tax savings had not appeared im- 
portant. 


The fact that banks are buying 
municipal bonds in tremendous vol- 
ume as an easy, popular, and con- 
servative answer to profit erosion 
is undeniable. The Comptroller of 
the Currency has reported that the 
municipal bond investments of all 
national banks have increased as 
follows: 


Percentage 
Increase 
Over 
Date Amount Owned Nov. 1, 1949 
PO. Bj. Gives 684 $3,718,789,000....... 
June 30, '50.... 4,294,138,000....... 155 
Oe Gy Geek ess 4,567 ,337,000.......228 


The FDIC report for June 30, 1950 
covering the 13,449 insured com- 
mercial banks stated in part that: 
“. . . There was a substantial shift 
from cash and U. S. Government 
obligations into loans and other 
securities during the six month 
period (from January 1, 1950, to 
June 30, 1950, prior to the Korean 
War) ....” Investments in munic- 
ipal securities increased by $860,- 
000,000 from January 1, 1950, to 
June 30, 1950, and were $1,500,000,- 
000 greater on June 30, 1950, than 
on June 30, 1949. The aggregate of 
municipal bonds owned by all in- 
sured commercial banks on June 30, 
1950, was $7,516,412,000. 


New York City’s twelve largest 
banks increased their aggregate 
holdings of municipal bonds by 49 
per cent to $1,012,511,534 during 
the 1950 calendar year. The National 
City Bank of New York led the 
parade with $426,000,000, while in 
San Francisco the Bank of America 
N.T. S.A. owned $415,000,000. The 
$3,300,000,000 difference between 
the holdings of all FDIC insured 
banks and those of all national 
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Instantly ACCEPTED. ee 


in over 5,990° Airline Ticket Offices 


e Your customers, too, rely on you for the best 
possible service. When you sell them American 
Express Travelers Cheques, you sell them the 
best-known, the most acceptable cheques with 
the best service in the world. 

American Express originated the Travelers 
Cheque in 1891. Through years of vigorous pro- 
motion and national advertising, these cheques 
have become the best known and by far the 
most widely accepted cheques in the world. 

Instantly Recognized 
in a Million Places 
\s a result, at a million places—service stations, 


restaurants, hotels: railroad, bus and air termi- 
nals; shops and stores in the United States and 





“We're always happy to accept 
American ExpressTravelersCheques 
on sight,” says Thomas Jordan, 
ticket agent for Pan-American Air- 
ways. “So many passengers carry 
these cheques and know we'll cash 
them.” 





all over the world—American Express Travelers 
Cheques are instantly recognized and accepted. 


They Command 
a World of Service 


In case of loss or theft, your customers can 
count on assistance at any of the 182 American 
Express offices in the United States and abroad 
or the cooperation of thousands of American 
Express agents and correspondents every- 
where. In time of need, a quick refund or finan- 
cial help is given with the same degree of 
courtesy, the same spirit of friendliness your 
customers find at your bank. 


*Total number of airline ticket offices in the United States—6,000. Source: 
U. S. Department of Commerce, Statistical Handbook of Civil Aviation, 1949. 


AMERICAN EXPRESS TRAVELERS CHEQUES 


THE MOST WIDELY ACCEPTED CHEQUES IN THE WORLD! 





banks appears to indicate that state 
banks are substantial owners of 
municipal bonds. Furthermore, in- 
asmuch as the 100 largest banks in 
the U. S. owned only $3,166,587,858 
of the total, as of December 31, 1950 
(a 35 per cent increase in only one 
year), it is clear that literally thou- 
sands of smaller institutions share 
the ownership of approximately 
$5,000,000,000 of municipal bonds. 

Nowadays, it is a small bank 
indeed which cannot effect con- 
siderable savings in taxes, either 
absolute or percentagewise, through 
ownership of municipal bonds 
(which category includes state ob- 
ligations), the interest from which 
is exempt from all Federal income 
and®surtax. 


Classified As ‘‘Risk Assets”’ 


But ownership of municipal bonds 
automatically results in added re- 
sponsibility being thrust upon each 
examining agency which would not 
have occurred where only U. S. 
Government bonds were owned. 
That is true because, despite a safety 
record second only to U. S. Govern- 
ment bonds, municipal bonds always 
are Classified as “risk assets,” just as 
are a bank’s loans. While such 
risk assets also include corporation 
bonds, the following comments refer 
only to municipal bonds because 
of their much greater importance, 
availability, and wider interest to 
bankers generally. 


Inasmuch as almost every bank 
owns at least a small amount of 
municipal bonds, it long ago became 
necessary for every examiner to be 
an expert in analyzing the quality 
of municipal bonds as, otherwise, he 
could not intelligently make his ex- 
aminations covering the suitability 
of the municipal bonds owned by 
each bank. Investment bankers spe- 
cializing in municipal bonds and 
the large “‘dealer” banks who oper- 
ate investment departments as one 
portion of their banking “business 
are unanimous in agreeing that it 
is possible for an individual to 
reach an “expert” status after a 
lifetime career devoted solely to 
the municipal bond field. It is ob- 
vious, therefore, that examiners in- 
frequently have time and inclination 
to become municipal bond experts. 
Realizing these limitations, there 
was a natural and, perhaps, the 
only practical solution to the prob- 
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lem of analyzing tens of thousands 
of individual state and local gov- 
ernmental credits—the examining 
authorities turned to alphabet 
“quality” ratings for municipal 
bonds, as published by Moody’s In- 
vestors Service and Standard & 
Poor’s Corporation primarily. 


The magic of such a quality rating 
on a particular issue of municipal 
bonds never fails to be amazing to 
investment bankers because the 
issue’s marketability and price often 
appear to be dependent more upon 
the rating than upon what an ex- 
pert, first-hand analysis proves ac- 
tual security to be. There are 
practical reasons for that situation. 
First, a bank investor can receive 
some assurance of the approximate 
quality of a rated issue offered for 
his consideration without himself 
making the effort to analyze the 
available data. Secondly, he knows 
from experience that an examiner 
seldom questions the suitability of a 
banker’s municipal bond investment 
in a particular issue if the exami- 
ner can confirm its “quality” by a 
quick thumbing of his handbook. 
Although the desirability of the sys- 
tem of quality ratings for municipal 
bonds is debatable, their importance 
is undeniable. 


A rundown of ratings is, there- 
fore, of considerable interest. 





therefore, those rated Ba or Bi or 
lower and bonds of similar quality. 
There is no differentiation by FDIC 
between bonds secured by pledge 
of unlimited taxes, limited taxes, 
special revenues, utility earnings, 
or any combination of such pledges, 

The regulations issued by the 
Comptroller of the Currency apply- 
ing to bond investments by national 
banks and members of the Federal 
Reserve System define “investment 
securities” substantially as mar- 
ketable obligations evidencing in- 
debtedness in the form of bonds, 
notes and/or debentures and pro- 
hibit the purchase of securities in 
which the investment characteristics 
are distinctly or predominantly 
speculative. Such regulations ex- 
empt “general tax-secured obliga- 
tions” of governmental subdivisions 
from the requirements governing 
“investment securities” but require 
revenue-secured municipal bonds to 
meet the requirements of “invest- 
ment securities.” 


Bank Still Has Wide Choice 


Within such broad limits, which 
probably are not nearly as restric- 
tive as many bank investment offi- 
cers may have assumed from contact 
with individual examiners, a bank 
always has a wide choice of suitable 
municipal bonds at attractive rates 


Comments 


Highest quality with market performance paralleling U. S. 
High grade; only slightly off prime quality; marketwise they also 


Upper medium grade; regarded as safe; market action largely 


based on money rates, but economic conditions may have some 


Medium grade; neither highly protected nor poorly secured; one 


or more factors indicate need for careful attention during 
periods of economic unsettlement; market action likely to be 


Moody's Standard & 
Ratings Poor's Rating 
Aca Al+ 
Governments. 
Aa Al 
will move with money rates. 
A A 
effect. 
Bao BI+ 
volatile. 
Boa BI 


Lower medium grade; uncertain position; investment characteris- 


tics no longer predominate as in the four highest ratings. 


Band lower 8B and lower 


Denotes various degrees of risk in speculative issues; prompt 


payment is by no means assured. 


FDIC practice with respect to 
appraisal of municipal bonds in 
examinations of insured banks not 
members of the Federal Reserve 
System is to classify securities as 
being in Group 1 or Group 2. By im- 
plication, Group 1 securities in- 
clude all bonds rated Baa or B1+ 
or higher and unrated bonds of sim- 
ilar quality. Group 2 securities are, 





of return when Federal taxes upon 
the interest from all other types of 
bonds are considered. 

Of very great importance to 
bank investors in any discussion of 
quality ratings is the FDIC state- 
ment that “. . . Thus, the placing 
of a security in Group 2 should 
under no circumstances be inter- 


(Continued on Page 40) 
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Our Nation's Strength 
is the Strength of its Citizens 


Keep Adequately Insured to protect your 
Property, Assets and Earning Capacity 


The United States Resources, December 31, 1950 of the 


, 
r y 2 
( "ommercial l nion — (_ )cean (5 roup 


Presented for consideration regarding Maintenance of Financial Strength through Insurance 


SURPLUS TO POLICYHOLDERS 
(including Capital) 
ANNUAL STATEMENT) MARKET VALUE 
BASIS BASIS 


a | | | A 


$1,060,532 | $28,230,070 | $18,276,174) $ 500,000 | $9,953,896 | $10,088,504 
1,135,002} 29,092,557) 21,205,939) 1,000,000} 7,886,618 | 8,059,082 
385,956} 12,950,772} 7,779,508} 1,000,000) 5,171,264 | 5,287,958 
649,782) 1,967,838) 1,103,699 300,000 864,139 865,562 
371,902} 8,248,707) 4,681,500 1,000,000} 3,567,207 | 3,654,747 
803,779 | 15,664,846) 10,169,792) 1,000,000 | 5,495,054 | 5,582,386 
333,260 | 6,035,224) 3,713,687} 1,000,000 | 2,321,537 | 2,341,486 
628,421} 4,777,192} 2,594,887 900,000} 2,182,305 | 2,266,102 
635,779} 3,990,475} 2,571,566 500,000 | 1,418,909 | 1,478,638 
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A Program 


Of Insurance 
Protection 


For Banks 


By WILLIAM J. SCHIFF 


Assistant Secretary, Indemnity Insurance 
Company of North America 


NY ATTEMPT TO DO FULL JUS- 
A TICE to the subject of insur- 

ance protection for banks in 
all of its ramifications would re- 
quire many times the amount of 
space available here and perhaps 
a score of experts in the various 
types of coverage mentioned. The 
plan, therefore, is to present in this 
article, something in the nature of 
a check list of those types of insur- 
ance which cover the more obvious 
hazards, and to single out for closer 
analysis a few types of coverage 
against very serious hazards which 
are not so generally recognized. 
This is done in the belief that there 
are still large areas in which banks 
are dangerously exposed to hazards 
against which they can readily pro- 
tect themselves, and that they can 
ill afford to be without: protection 
against those hazards. 


The recent loss in New York of 
$883,600, embezzled by a trusted 
bank employee, offers current and 
graphic proof that _ protection 
against all fidelity hazards is com- 
pletely indispensable, but by no 
means adequately employed. I pro- 
pose, therefore, to discuss that sub- 
ject in some detail after painting a 
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Mr. Schiff presents in this article a review of possible insurance 
needs of banks with special emphasis on certain fidelity haz- 
ards which have resulted in heavy uninsured losses. 


broad general outline of the prin- 
cipal coverages applicable to banks. 
A satisfactory fire insurance pro- 
gram would include not only the 
standard building and _ contents 
forms which would cover direct loss 
or damage from fire or lightning, 
but the extended coverage endorse- 
ment covering direct loss or damage 
caused by windstorm and hail, ex- 
plosion, riot and civil commotion, 
air-craft, vehicles and smoke. 


Needs Fluctuate With Values 


With values fluctuating widely as 
they have in recent times, it is high- 
ly important to adjust the amounts 
of insurance to correspond with 
those values, and this becomes 
doubly important where the coin- 
surance clause has been used. 


Steam Boiler Explosion Insurance 
comes squarely within the indis- 


pensable group. The appalling dam- 
age and human misery which could 
result from a boiler explosion is 
worth averting at almost any cost, 
and the expert inspection service 
provided by those companies which 
specialize in this form of coverage 
is indeed a safety measure not to be 
ignored. If an explosion occur 
despite all precautions, indemnity 
against what might be a terrific loss 
is certainly to be desired. 


Each Risk A Special Problem 


Plate Glass, Use and Occupancy 
and Rental Value Policies cove 
losses which occur frequently ané 
although they are usually not of # 
disastrous nature, these losses cal 
be serious enough to demand satis- 
factory coverage. Whether or no 
to carfy such protection depends 
largely on circumstances and local 
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Because Sucl Cousowaliow is important fo you, Mr. Banker 


..- you'll want to know about the Ferguson System 


HIGH LIGHTS 


e Over a half million tractors incor- 
porating the Ferguson System sold 
since 1939. 

e A broad line of over 60 quality en- 
gineered implements for virtually 
every farming need. 

e Ferguson Tractor now produced in 
“‘World’s Most Modern Tractor 
Assembly Plant’ at 72-acreFerguson 
Park, Detroit, Michigan, and in 
Coventry, England. 

e Distribution in over 65 countries 
throughout the world. 

e Rapidly expanding dealer organiza- 
tion with some desirable territories 
still available. 


Copyright 1951 by Harry Ferguson, Inc. 


One relentless enemy of farmers is erosion, because it 
steals valuable life-producing topsoil. Terraces help pre- 
vent erosion, and terrace building is a simple job on any 
farm with the new lightweight tractor-mounted, finger- 
tip-controlled Ferguson Disc Plow. 

In the new Ferguson Tractor, the revolutionary 
Ferguson System takes the place of great weight . . . per- 
mits this 2500-pound tractor to pull 26-inch discs. In the 
Ferguson System, leverage, hydraulics, automatic con- 
trols, and a powerful engine are integrated into a unique 
unit for power farming. The linkage system and attach- 
ment points are designed to adjust traction to the load— 
automatically. When the going is heavy, natural forces 
combine to press the tractor against the earth as though 
it weighed hundreds of extra pounds. But when the going 
is easy, as it is on most jobs, the Ferguson Tractor skims 
lightly along on its broad tires. 

If farmers in your community are troubled by hardpan, 
erosion, and drought, you can take steps to help them. 
The Ferguson Dealer in your community can do much to 
preserve the productiveness of your farms and to in- 
crease the prosperity of your people. For suggestions on 
how you can help, we invite you to write Mr. Horace 
D’Angelo, Executive Vice-President, Harry Ferguson, 
Inc., 3639 E. Milwaukee Ave., Detroit 11, Michigan. 


Ask to see and hear the complete story about 
Harry Ferguson, Inc., its L yee philosophy, 
products, engineering and merchandising. 


FERGUSON TRACTOR and FERGUSON SYSTEM IMPLEMENTS 
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conditions. For example, a large, 
handsome and expensive plate 
glass window at a busy intersection 
might well require adequate plate 
glass insurance. Rental value insur- 
ance could be very important, de- 
pending on the extent and cost of 
temporary quarters if a banker 
were forced out of his building by 
fire. It is easily seen that specific 
problems require the wise analysis 
of a competent authority, but the 
part of the banker in the final se- 
lection can be made easier through 
a general knowledge of the cov- 
erages which he may purchase. 


There are other property insur- 
ance policies available such as 
Improvements and _  Betterments, 
Sprinkler Leakage, Earthquake, and 
others. Special cases may call for 
one or more of these coverages and 
the banker can secure what is 
needed when it seems desirable or 
necessary to acquire such protec- 
tion. 


Legal Liability A Constant Threat 


A bank, dealing with its custom- 
ers and the public, can: never know 
when it might be held guilty of 
negligence, and the legal liability to 
which it may be subject on that 
score warrants the utmost con- 
sideration of proper protective 
measures. 

Practically everyone is familiar 
with the so-called Owner’s, Land- 
lord’s and Tenant’s Policy. It cov- 
ers a bank against financial loss 
arising from the bank’s legal liabili- 
ty to the public for injuries, death 
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and property damage and provides 
not only against judgments but for 
defense of claims and the costs 
thereof. Whether the liability haz- 
ard is on property owned by the 
insured or on properties held in 
any fiduciary capacity does not mat- 
ter as the policy can be written to 
cover either or both. If elevators 
are involved, a policy should be 
written covering that hazard or it 
should be included in the O.L.T. 
Policy. There may be contingent 
liability by reason of repair work 
done by the bank in the alteration 
and maintenance of properties, 
and this hazard, too, may be in- 
cluded. 


Blanket vs. Specific Coverage 


Then there is the automobile lia- 
bility policy covering owned cars 
and endorsed to cover the opera- 
tion of cars not owned, such as those 
of officers and employees or those 
which the insured may hire. While 
the policies providing these various 
liability coverages perform an im- 
portant function in affording pro- 
tection against specific hazards, the 
astute banker will look to the 
broad blanket and comprehensive 
policies available as the solution 
to his liability insurance problems. 

A bank may find itself acting in a 
fiduciary capacity over a large and 
expanding list of properties. It 
might well incur liabilities and 
burdens in connection with the 
rental, repair or operation of the 
properties or in the conduct of 
some other business, and the most 
painstaking consideration of liabili- 
ty insurance requirements might 
easily overlook some pronounced 
hazard. Even the bank which rarely 
or never serves in a fiduciary ca- 
pacity has a variety of activities 
and exposures which suggests the 
need for the best in liability insur- 
ance protection. The broad blanket 
and comprehensive policies with 
their minimum of exclusions are 
the answer. 

A borrower who makes a loan ex- 
pecting to use the funds in his 
business operations, should in turn 
carry insurance of the right type 


and in such amounts as to assure 


that a catastrophe loss won’t make 
him a helpless and hopeless debtor. 
The nature of the loan, security, 
time and other factors will dictate 
the extent to which the banker wij} 
investigate in each case. It can be 
said, however, that a review of 
those coverages just discussed 
should point the way toward a 
proper analysis of each situation 
and give important clues as to how 
adequately the borrower’s insur- 
ance protects the loan. 


Fidelity Hazards Of Borrowers 

Two further coverages not here- 
tofore mentioned are in many in- 
stances highly desirable to a cred- 
itor bank. The borrower who is 
going to entrust funds to his em- 
ployees should certainly have ade- 
quate fidelity insurance, so that in 
the event of loss through embez- 
zlement by a trusted employee he 
shall have a means of recouping 
the loss and thus maintain a solvent 
position as a debtor. A Depositors’ 
Forgery Bond might also be indi- 
cated, for many cases are recorded 
where substantial losses have oc- 
curred either through manipula- 
tion of company checks by employ- 
ees or by outsiders, or by both in 
collusion. 

Where the banker appears to 
have an insurable interest in the 
subject matter, he may, as the situa- 
tion dictates, require the use of the 
mortgage clause, or where he wants 
some control over payments to be 
made on insurance policies whose 
funds would be useful toward liqui- 
dation of a loan, the attachment of 
a loss payable clause might be se- 
cured. This clause puts the insurer 
on notice that loss drafts or checks 
should be made payable to both the 
Insured and the Bank, and the divi- 
sion of the proceeds then becomes 
a matter for settlement by the two 
parties in interest. 

Much more could be written on 
these too hastily treated topics, but 
limitation of time and space urges 
us to that part of the discussion 
dealing more descriptively with the 
safety of money and securities, and 
the losses which occur through forg- 
ery. 

The loss of money and securitié 


It is not sufficiently considered that men require more often to be reminded 


than to be informed. 


—SAMUEL JOHNSON 
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through dishonesty of employees, 
acts of crime by outsiders, and forg- 
ery or alteration of commercial 
paper and securities takes a promi- 
nent place among the well-founded | 
fears of every banker. There are 
two positive measures by which 
those fears can be minimized. One 
is to select the right kind of insur- 
ance against such losses and the 
second is to buy enough. Listed be- 
low are a few examples showing the 
amounts lost by banks through dis- 
honesty of employees. 

The first three listed were Penn- 
sylvania cases. 

Shortage Amount of 

Insurance 
$ 10,000 

50,000 


$1,000,000 

1,000,000 
475,243 50,000 
725,000 10,000 
3,600,000 --- 
191,000 90,000 
250,000 80,000 
200,000 100,000 
107,000 20,000 
675,000 200,000 

883,600 FULL COVERAGE 


The problem may be _ simply 
stated as follows: 


1. Dishonesty of Employees. 

2. Safety of Property in the 
Premises. 

3. Safety of Property in Tran- 
sit. 

4. Forgery of Commercial Pa- 
per. ‘ 
5. Forgery of Securities. 

The banker is under little or no 
necessity of separately appraising 
these hazards and deciding the ex- 
tent of the risk against which he 
must protect his bank in each case. 
There has been available to him for 
some years, in a single package, 
complete protection against the ex- 
posures listed. This package is 
called a Bankers Blanket Bond. 


In an institution where so many 
people in one way or another come 
in contact with money and securi- 
ties, the need for comprehensive 
protection against dishonesty should 
require little argument, even with- 
out the impressive list of losses. 
Then, too, the velocity of turnover 
of the funds handled lends itself 
to greater possibilities of embezzle- 
ment, perhaps, than in any other 
line of business. 

1. Dishonesty losses caused by 
employees are easily the number 
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one threat to bankers. At least 65% 
of all loss of money and securities 
is caused by the dishonesty of bank 
officers and employees. The blanket 
bond, as the name implies, covers 
all employees and in a uniform 
amount. Whether the dishonest act 
takes the path of embezzlement, 
misappropriation, forgery or more 
subtle forms such as larceny, theft 
or false pretense, the broad form 
known as No. 24 will respond in a 
most satisfactory way. Losses of this 
kind sometimes explode overnight, 
as in the case of the recent dis- 
honest New York banker, or may 
run a course of many, many years 
before detection. Provided the 
banker maintains his coverage con- 
tinuously in force, the length of 
time during which the culprit op- 
erates will not defeat the insurance. 


Safety Of Property In Premises 


2. The broad generic terms of 
money and securities are used in 
this discussion to describe the prop- 
erty which is covered, but a de- 
tailed cataloging of the items re- 
veals a much broader scope of pro- 
tection. All kinds of precious metals, 
jewelry, gems, valuable paper and 
any other documents of a nature 
similar to securities or other instru- 
ments more specifically defined in 
the contract are protected. 


The exposures other than dishon- 
esty of employees are manifold, 
while this property is on the actual 
premises of the bank. During bank- 
ing hours there might be a hold-up 
with a consequent loss of the prop- 
erty. When the business office is 
closed and the money is in the 
safes and vaults, there is the pos- 
sibility of a burglary; remote, it is 
true, in a large bank with the very 
finest equipment, but not so fan- 
tastic in a smaller bank, of which 
there are so many in this country. 

Not all losses are occasioned by 
violence. A person might come on 
the banking premises and defraud 
the bank through a theft of one kind 
or another. On the other hand, a 
banker might find that certain of 
his money or securities have mys- 
teriously disappeared. Blanket 
Bonds are written to cover even 
this unforeseen contingency. 

The coverage does not end there. 
A banker in the country often 
sends money and securities to his 
correspondent bank and _. other 
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places for safekeeping and various 
other purposes. The Blanket Bond 
follows this property to its desti- 
nation and protects it there as it 
would if it were on the bank’s own 
premises. 


The coverage also gives protec- 
tion when there is damage or 
destruction to the premises, fur- 
nishings, fixtures, vaults and safes, 
caused by a burglary, or robbery, 
or hold-up or attempt thereat, or 
through vandalism or malicious 
mischief. 


The broad form has a further fea- 
ture of protection on the premises. 
Customers who are waiting to be 
served and who might be robbed 
by bandits swooping down on the 
bank may be reimbursed for loss 
by the bank if it so elects, in which 
event the bank would recover un- 
der this blanket bond. 


Naturally, coverage as broad as 
the Blanket Bond must carry a 
premium based upon the multitude 
of hazards covered. The banker 
may have many thousands of dol- 
lars in money and securities, or 
either, in excess of what he con- 
siders the top amount of blanket 
bond he can afford to purchase. 
Separate policies limited to specific 
hazards such as Burglary and Rob- 
bery may be purchased as excess 
over the amount of the Blanket 
Bond and at a considerable saving 
in premium. 

It seems appropriate to mention 
at this point another form of cover- 
age which is available to banks 
having Safe Deposit Departments. 
The Bankers Blanket Bond does 
not undertake to protect the securi- 
ties and other valuables contained 
in the customers’ boxes, unless the 
loss is caused by a dishonest em- 
ployee under circumstances making 
the bank liable. It might be well, 
therefore, for the banker to con- 
sider the desirability of purchasing 
a Safe Deposit Box Legal Liability 
Policy which would protect his 
bank if it should be adjudged le- 
gally liable for the loss of cus- 
tomers’ property while in a rented 
box or outside the box but on the 
banker’s premises. 


Safety Of Property In Transit 


3. When a banker dispatches 
covered property by means of a 
messenger or by an armored car 
service, the Blanket Bond again af- 


fords protection against loss through 
virtually any hazard which might 
be encountered. A little known fea. 
ture is the protection running tg 
the bank while the property is in 
the custody of a messenger of @ 
correspondent bank. In other words, 
even though the property is en- 
tirely out of his control or jurisdic. 
tion, the banker may be assured that 
his blanket bond is providing se- 
curity against loss. Liability for any 
loss which may occur under these 
circumstances may, of course, lie 
elsewhere, but the insured is pro- 
tected under the terms of the 
Blanket Bond against any failure 
to recover from those actually lia- 
ble. Property while in the mail or 
in the custody of the usual carriers 
for hire is not covered. 


Forgery Of Commercial Paper 


4. Bankers need no reminder of 
the danger they face in their day- 
to-day check transactions. A very 
recent epidemic of check forgery 
losses perpetrated by a most dan- 
gerous operator through an amaz- 
ingly ingenious scheme kept Phil- 
adelphia bankers in jitters for some 
time. A person who may have been 
the ringleader was just apprehended 
and everyone feels a little easier, 
but especially the underwriters. 
Those losses are covered under a 
special clause which may be in- 
cluded in a Bankers Blanket Bond. 
Not only checks, but drafts, money 
orders, bills of exchange and other 
forms of commercial paper are in- 
cluded in the comprehensive clause. 
Promissory notes which are dis- 
counted or are accepted to secure 
a loan are not covered in this clause, 
nor is it designed to include Ware- 
house Receipts or Bills of Lading. 

5. However, as bankers usually 
do a large volume of business where 
notes and warehouse receipts form 
a part of the transaction, another 
clause has been especially prepared 
to cover them. The gentleman in 
charge of the loan department is 
painfully aware of the possibilities 
of loss from this direction and to 
avoid it, protection against forgery 
or alteration of such paper is well 
nigh indispensable. 

It isn’t too often you hear of a 
loss by reason of forged securities. 
Not too much imagination, however, 
is needed to evaluate the possibili- 
ties. Just’ consider for a moment the 

(Continued on Page 40) 
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COCKLETONE BOND 


Men who are responsible for the 
policies of progressive business 
enterprises know the importance 
of selecting the proper letterhead 
paper to represent them. It is in 
the offices of thousands of such 
executives that you find Cockle- 


tone Bond today. The reason is 
simple. They find in this letter- 
head paper not one, but all the 
qualities they look for — firm, 
heavy “feel”; crisp crackle and 
snap; clear, rich shade of white; 
exceptional erasability. 


* * * 


You can obtain business printing on Hammermill papers wherever you see this 
shield on a print shop window. Let it be your assurance of quality printing. 


MAIL THIS COUPON NOW for your FREE Cockletone Bond Portfolio 
containing specimens of good modern letterhead design which 
you'll find helpful in improving or redesigning your present 
letterhead. With it we will also include an up-to-date sample 
book of Cockletone Bond. 


. ee 


Hammermill Paper Company, 1505 East Lake Road, Erie 6, Pennsylvania. 
Name 


Position 


(Please attach to, or write on, your business letterhead.) 
ie. © Ww A SS a a 4 
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(Answers on page 41) 


Circle the letter T if you believe the question is true, the F if false. 


There are three possible channels through which 
transit items may be sent for clearing. Can you 
name them? 


What is meant by odd lots and round lots when 
speaking of stocks traded on security exchanges? 


What is the significance of an ex-dividend date 
when buying or selling stocks? 


4 | What is the difference between a bull market and 
a bear market? 


The same bank can act as both transfer agent 
and registrar for a corporation whose stock is 
listed on the New York Stock Exchange. T. F. 


A bank acting as transfer agent for a corporation 

will transfer stock from the name of a deceased 
person into a new name without any supporting legal 
papers if the stock certificate was signed by the dead 
person before his death. T. F. 


What special paper is required to open a bank 
account for a corporation? 


What are the two main purposes of a signature 
card? 


Common stocks are cumulative as to dividends. 
‘ie 


Debenture bonds are not backed by mortgages 
on specific property. T. F. 


q If the owner of a safe deposit box has appointed 


a deputy who has authority to enter his box, is 
this appointment good till cancelled by order of the 
owner or may it be cancelled in other ways? 


What is the difference between a stock and a 
bond? 


If a corporation has only one type of stock, it 
will always be preferred. T. F. 


If the safe deposit box owner has died, may the 


box be opened before an administrator or an 
executor is designated? 


What is the difference between an executor and 
an administrator? 


Under what condition is a letter of hypothecation 
necessary? 


Is it necessary to require that a stop-payment 
order be signed by a customer or can telephone 
instructions serve the purpose just as well? 


Should a bank pay a check drawn by an indi- 
vidual who has since died? 


Is it permissible for a bank to receive savings 
deposits by mail without the presentation of the 
passbook? 


A bank’s board of directors is primarily responsi- 
ble for all loans made. T. F. 


Quiz Reprints Available For Nominal Fee 


Reprints of the popular Bankers Monthly Quiz containing questions and answers of interest to everyone 
in your bank are now available at a nominal cost. With the exception of the first fifteen quizzes, copies of all 
of the early issues are on file. Reprints of present as well as back numbers are priced at five cents a copy for 
orders of less than 5, two cents a copy for requests of more than 5, and 50 cents for one reprint of each of the 


quizzes published throughout a current twelve month period. Address, Reprint Editor, Bankers Monthly, 536 
South Clark Street, Chicago 5, Illinois. 
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Report to Metropolitan Policyholders for 1950 


ANOTHER YEAR OF OUTSTANDING SERVICE 


HERE COULD BF no better summary of the 
‘D teworctina Life Insurance Company’s 
activities and achievements during 1950 than 
the following message with which President 
Charles G. Taylor, Jr. opens the Company’s 
Annual Report to Policyholders. 

“You have every reason to be pleased with 
the results of the operation of Metropolitan 
in 1950. 

“The major test of a Life insurance com- 
pany’s value to the public is in the payment 
of benefits to policyholders and beneficiaries 


and in the increase of the insurance protec- 
tion which the company affords them. New 
high records in each respect were made in 1950. 


“Metropolitan has been able to maintain 
this year, with minor modifications, the pre- 
vailing dividend scales. The Company has 
also made appropriate additions to surplus 
funds and contingency reserves held for the 
protection of policyholders. This means that, 
with very few exceptions, individual policy- 
holders’ dividends will be equal to, or greater 
than, the dividends paid last year. It is gratify- 


High Lights 


ing to report that, notwithstanding increased 
costs ¢ue to inflationary trends which have 
affected every business and every individual, 
Metropolitan has thus continued its low cost 
record.”’ 


Whether or not you are a policyholder in 
the Metropolitan Life Insurance Company, 
you will find the 1950 “Annual Report to 
Policyholders” interesting and informative. 
If you would like to have this booklet, sim- 
ply fill in and mail the coupon below. A copy 
will be sent to you without charge. 


Payments to policyholders and their beneficiaries . . . $837,000,000 
—the greatest sum ever paid in benefits in any one year by the 
Company. 

During 1950 the ownership of Metropolitan Life insurance was 
increased by a record amount of $3,725,000,000. 


The total in force was $45,425,000,000 on the lives of 33,150,000 
persons—$21,930,000,000 was Ordinary; $10,464,000,000 was In- 
dustrial; and $13,031,000,000 was Group. 


After deducting investment expense, the net rate of interest earned 
was 3.07%. 


STATEMENT OF ASSETS AND OBLIGATIONS... DECEMBER 31, 1950 


(In accordance with the Annual Statement filed with the Insurance Department of the State of New York.) 


ASSETS IN THE COMPANY’S POSSESSION 
Bonds .. ke, (ei . . $7,563,030,021.20 
U.S. Government ‘$2,868, 782, 497. 44 
Canadian Government 211,012,588.10 
Provincial and Municipal 67,643,429.06 
ee ee ee ee ee 
Public Utility . . 1,369,897,129.54 
Industrial and Miscellaneous . 2,396,007,960.42 
Bonds of the Company’s 7 develop- 


ment corporations 121,095,071.93 


Stocks 


°, 161,909,397.72 
All but $7,452, ($02.72 are Preferred or Guaranteed. 


Mortgage Loans on Real Estate . 
Mortgage Loans on Urban Properties . 
Mortgage Loans on Farms . 


a hes ee ee 1,494, 180,283.78 
$1,368,405,298.20 
125,774,985.58 


Loans on Policies 


: 423,056,767.55 
Made to policyholders on the security of their policies. 


Real Estate (after decrease by —— of $14,000,000.00 
in the aggregate) . . : 
Housing projects and other ‘real estate ac- 

quired for investment . 
Properties for Company use ° 
Acquired in satisfaction of mortgage in- 
debtedness (of which $5,149,699.81 is 
under contract ofsale) . . . 


Cash and Bank Deposits . . . * 
Premiums, Deferred and in Course of Collection . 
Accrued Interest, Rents, etc. 


284,524,458.56 


228,599,995.17 
41,516,517.97 


28,407,945.42 
179,412,703.97 
150,252,553.13 


81,705,465.77 


TOTAL ASSETS .. «+26 « . $10,338,071,651.68 


OBLIGATIONS TO POLICYHOLDERS, BENEFICIARIES, AND OTHERS 

Statutory Policy Reserves $8,783,541,759.00 
This amount, which is determined in | accordance with legal re- 
quirements, together with future premiums and reserve inter- 
est, is necessary to assure payment of all future policy benefits. 

Policy Proceeds and Dividends Left with Company 
Policy proceeds from death claims, matured endowments, and 
other payments, and dividends—left with the Company by 
beneficiaries and policyholders to be paid to them in future 
years. 

Reserved for Dividends to Policyholders 


Set aside for payment in 1951 to those policyholders eligible 
to receive them. 


Policy Claims Currently Outstanding . 4 
Claims in process of settlement, and estimated claims that 
have occurred but have not yet been reported to the Company. 


Other Policy Obligations . 
Including premiums received in advance, special r reserves ; for 
mortality and morbidity fluctuations. 


Taxes Accrued (Payable in 1951) 
Contingency Reserve for Mortgage acnee 
All Other Obligations 


TOTAL OBLIGATIONS 


575,626,718.00 


172,477,246.00 


41,962,052.40 


68,842,135.82 


38,016,113.00 
10,000,000.00 
25,479,914.09 


$9,715,945,938.31 


SURPLUS FUNDS 


. $115,389,000.00 
506,7 36,713.37 


Special Surplus Funds .. 
Unassigned Funds (Surplus) 
TOTAL SURPLUS FUNDS 


‘Ue aa 622,125,713.37 
TOTAL OBLIGATIONS AND SURPLUS FUNDS 


. $10,338,071,651.68 


NOTE—Assets amounting to $485,501,548.28 are deposited with various public officials under the requirements of law or regulatory authority. 
In the Annual Statement filed with the Massachusetts Insurance Department, Statutory Policy Reserves are $8,783,606,754.00. Policy Claims 
Currently Outstanding are $41,962,052.40, and All Other Obligations are $25,414,919.09. 


COPYRIGHT 1951—METROPOLITAN LIFE INSURANCE COMPANY 


Metropolitan Life 
Insurance Company 


(4 MUTUAL COMPANY) 


Home Orfice: | MADISON AVENUE, New York 10, N. Y. 
Paciric Coast HEAD Office: 600 STOCKTON STREET, SAN FRANCISCO 20, CAL. 
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METROPOLITAN LIFE INSURANCE CO. 
1 Madison Avenue, New York 10, N. Y. 


Gentlemen: 


Please send me acopy of your Annual Report to Policyholders for 1950, 
NAME 
STREET. 


CITY. 








The Recordak Duplex Microfilmer 


The Recordak Triplex Microfilmer 


ere is important news for the many thou- 
sandsof banks now using Recordak microfilming 
équipment...and for all banks who may con- 
sider installing it— 


Now, as an alternative to its established 
> ental plan, Recordak announces an attractive 
_purchase plan for banks desiring outright 
— Gwnership of Recordak microfilming equipment. 


If you are now renting Recordak micro- 
© filming equipment and wish to buy it... 
~-you will receive a credit allowance equal to 4% 

=the monthly rental charge for each month 

~ of the installation period—up to a maximum of 
36 months. 


Thus, you'll be able to buy, at surprisingly se 


low cost, the equipment that has already proved 


its worth in your bank. And you'll ale: 7 


date of purchase—up to two years of free serviceg= 
depending upon your type of equipment. 

If you are now renting Recordak microfilm 
ing equipment and wish to continue doing $6; 


the popular rental plan with which you are 


familiar remains unchanged! Your low monthly 


rental charge includes servicing, and parts TSBs 3 


placement if necessary. 


However, should you, in the future, decid 
to buy your present equipment you will res 
ceive credit allowances as cited above. 


=Consult your local Recordak Representative soon! 


ad you now have Recordak equipment he will compute your 


credit allowance.. 


. give you full details on the new purchase plan. 


If you do not have Recordak microfilming equipment as yet, 
_ he will show you the low cost of bringing its advantages to your 
bank with either the rental or purchase plan. Recordak Corpora- 
tion (Subsidiary of Eastman Kodak Company), 444 Madison Avenue, 


New York 22, N. Y. 


=RECORDPK 


(Subsidiary of Eastman Kodak Company) 


*_ originator of modern microfilming — and its application to banking systems. 


eam’. “Recordak” is a trade-mark 
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It's Not Necessarily Worthless 


Millions of dollars await distribution to owners of securities 
long since deemed worthless—and forgotten. Tracing both 
values and people is this company’s unique business. 


By R. H. JOSEPH 


HIS STORY IS MEANT for: John 
if Doe—address unknown. 

He is one of millions of puz- 
zled, disappointed Americans who 
hold obsolete stocks and _ bonds 
which they consider valueless. But, 
being very human, Mr. Doe would 
like to be sure about it, one way or 
another. He has asked his friends, 
often his banker, for advice. The 
answer usually is—‘“If they are 
ancient and unlisted, if you haven’t 
had a dividend for years, they are 
doubtless no good.” Fortunately, 
the banker, true to the conserva- 
tive elements of his business, usual- 
ly adds: “But put them in your safe 
deposit box. Don’t throw them 
away!” 

Nevertheless, an ancient unlisted 
security is something like a pistol 


sate meer tho tet 
biol te thopcrntinn 
agp ne parses es ond 
pans 


pointed your way: you don’t know 
whether or not it’s loaded, but 
you’d be awfully happy to find out. 

The answer is that many of these 
fancy old pieces of paper are worth 
something—many of them are 
worth a lot more than you would 
suspect. According to researchers, 
there are billions of dollars lying 
unclaimed in bank vaults and pub- 
lic treasuries, and in corporation 
books. Some of these dollars lie for- 
gotten as deposits, some are in- 
heritances waiting for missing heirs. 
Many are the stocks and bonds 
which have real value and the 
owners of which, strangely enough, 
cannot be found. For the missing 
stockholder has become an Ameri- 
can institution. 

But let Arthur E. Linker tell the 


* 
¢ Tan Copies that ** 


story. Mr. Linker is general mana- 
ger of Tracers Company of Ameri- 
ca, 515 Madison Avenue, New York 
City, a firm of specialists in deter- 
mining the value of obsolete stocks 
and bonds. In the past few years 
Linker’s company, by researching 
old securities for some 50,000 indi- 
vidual holders, has established over 
$3,000,000 of value in their obsolete 
paper. 

“T believe there is scarcely a fam- 
ily in the country that at some time 
or other has not possessed a stock 
or bond that seemed worthless,” he 
explains. “Right at this moment we 
know there are millions of people 
holding paper that dropped to zero 
in some gloomy day past—during 
the early thirties, for example—or 
that was inherited valuelessly from 
a grandparent who had it way back 
in 1860. Much of it is stuffed in bank 
vaults, some in attic trunks and 
private safes. 


“Naturally, a lot of these securi- 
ties are without value, as one would 
expect. But plenty of it represents 
money waiting. The hitch is that 
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Confidence 
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E REASON so many farmers choose International Harvester 
yf pertoenen! is that they know from experience that they 
can place full confidence in it. 

For more than 100 years, Harvester has been building that 
confidence by making equipment that comes through in the 
pinches . . . stands up under hard use. 

When a farmer seeks a loan from his local banker for the 
purchase of Harvester equipment, this confidence is a good 
reason for granting it. 

Of course, there are other reasons. Harvester products pay 
for themselves in use. They improve the farm property, 
lengthen its life, add to the farmer’s income by enabling him to 
raise better crops. Thus they benefit the whole community. 

In fact, the banker who provides the financing is a partner in 
community progress. In addition, he is making a wise 
investment for his bank. 


INTERNATIONAL HM HARVESTER 


180 North Michigan Avenue Chicago, Illinois 
The confidence in IH products comes from the quality built into them 


Builders of farm equipment 


} 


for easier, more profitable 
farming . . . trucks for bet- 
ter transport . . . industrial 
power for roadbuilding and 


earthmoving .. . refrigera- 
tion for better preservation 
of food. 


31 





Sivly-Finst 
STATEMENT 


ANNUAL 


DECEMBER 31, 1950 


ASSETS 


United States Government Bonds 


All Other Bonds . 


Preferred and Guaranteed Stocks . 


Common Stocks . 


Cash 


. 


Premiums Receivable not over 3 months due 


Other Assets . 


Tora ADMITTED ASSETS . 


LIABILITIES 


Unearned Premiums 


Outstanding Losses and Claims 


Taxes, Expenses and Commissions 


Funds Held under Reinsurance Treaties . 


Non-Admitted Reinsurance 


Tora LIABILITIES, EXCEPT CAPITAL 


Capital Stock 


Surplus 


Unrealized Appreciation of Investments . 


SuRPLUS TO POLICYHOLDERS 


Tora. 


- . $19,714,453 
2,666,248 
3,266,344 
8,990,685 
3,137,385 
1,514,280 
636,702 

. $39,926,097 


$9,870,145 
4,584,076 
2,043,754 
1,239,815 
. 1,435,572 
. $19,173,362 
$2,000,000 
14,992,969 
3.759, 766 
. $20,752,735 
. $39,926,097 


Investments carried at $1,293,117 are deposited with government authorities as required by law 


DIRECTORS 


HENDON CHUBB, Chubb & Son 


A. M. ANDERSON, Chairman of Executive Committee, 
J. P. Morgan & Co., Incorporated 


PRESCOTT S. BUSH, Brown Brothers Harriman & Co. 
CURTIS E. CALDER, Chairman of Board, 

Electric Bond and Share Company 
PERCY CHUBB 2nd, Chubb & Son 
CLINTON H. CRANE, Chairman of Board, 

St. Joseph Lead Company 
JOHN T. JONES 


EMORY 8S. LAND, President, 
Air Transport Association of America 


NATHAN MOBLEY, Chubb & Son 
JUNIUS L. POWELL, Chubb & Son 


REEVE SCHLEY 


CARROL M. SHANKS, President, 


The Prudential Insurance Company of America 


ARCHIE M. STEVENSON, Bigham, Englar, Jones & Houston 


UNITED STATES GUARANTEE COMPANY 


CHUBB & SON, Managers 


Fideli t y . 


Surety 


Casualty 


Aviation Insurance through Associated Aviation Underwriters 
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ANNUAL STATEMENT 


DECEMBER 31, 1950 


ASSETS 

United States Government Bonds . . . . . =. . $19,562,182 
All Other Bonds . O° tee ogee S. Late . . 1,996,996 
Preferred and Guaranteed Stocks. . . . . . . =. 3,850,299 
CA UGE 3. She © ere we ew bs . 14,032,402 
Capital Stock of Vigilant Insurance Company . . . . 4,869,786 
ig me SY ae he hee J ee ee eas 6,320,855 
Premiums Receivable not over 3 months due . . . . = 2,445,086 
Neem COS 8 as, ee o> A A a tee ee eae 759,849 

Torat ApMITTED AssETS .. . « $53,837,455 


LIABILITIES 

Unearned Premiums . . . . . . $12,613,395 
Outstanding Losses and Claims . . . . . 5,819,850 
Dividend Payable . . . . . ‘ we ens 340,000 
‘Taxes and Expenses . . . . . « « « « « « J,906417 
Funds Held under Reinsurance Treaties. . . . .) 741,627 
Non-Admitted Reinsurance . . . . . . . . . «3,309,715 
Torat LiaBiLities, EXCEPT CapiTaAL . . . $24,761,004 
ee ee ee mere . . $4,000,000 
OS <c. o> cere Se 9? A. WO Bae 4e . . 19,340,960 
Unrealized Appreciation of Investments... - . 9,739,491 
SuRPLUs TO POLICYHOLDERS . . .. . . $29,076,451 


SOMME. 4 6 ss 6 ee 


Investments carried at $1,531,695 are deposited with government authorities as required by law. 


DIRECTORS 


HENDON CHUBB, Chubb & Son 
WILLIAM GAGE BRADY, Jr., Chairman of the Board, ALEXANDER C, NAGLE, President, 
The National City Bank of New York The First National Bank of the City of New York 
HAWLEY T. CHESTER, Chubb & Son J. RUSSELL PARSONS, Chubb & Son 
PERCY CHUBB 2nd, Chubb & Son ee “a : , . , 
° OHN W. STEDMAN, Ch EB: e C , 
LEWIS A. LAPHAM, President, ; gf erat Ry cementing ea 


, ai . wae St. Louis-San Francisco Railway Co, 
American-Hawaiian Steamship Company 


EDMOND J. MORAN, President, LANDON K. THORNE 
Moran Towing & Transportation Co., Inc. HAROLD T. WHITE, White, Weld & Co. 





FEDERAL INSURANCE COMPANY 


CHUBB & SON, Managers 


Ocean and Inland Marine . Transportation ° Fire and Automobile 


Aviation Insurance through Associated Aviation Underwriters 
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dormant or extinct stocks do not 
appear on any stock, curb, or over- 
the-counter listings. So their own- 
ers are convinced they have no val- 
ue.” 


H. M. Mathews, of 501 Fischer 
Street, Glendale, California, was en- 
terprising enough to learn different- 
ly. He recently dug three dog-eared 
bonds out of his attic trunk, where 
they lay buried under old photo- 
graphs and family keepsakes, and 
wrote to Tracers Company about 
them. They had been issued by the 
Ogdenburg & Champlain Railway 
Company which went into trustee- 
ship in 1936. Tracers Company has 
a large research department for 
establishing the worth of any stock 
or bond dating as far back as 1860, 
and some diligent tracing tor Mr. 
Mathews revealed that his bonds 
had value. He collected $547.50 on 
them. 


Name Changed To Sinclair 


Mrs. Charles E. Williams, Ingle- 
wood, California, wrote that she 
had “uncovered 15 shares of Con- 
solidated Oil common stock” which 
she had entirely forgotten about for 
fourteen years. Their current value 
was established as $22 a share. A 
healthy sheaf of dividend checks 
were also waiting for Mrs. Williams 
who had not known that her com- 
pany’s name had been changed in 
1943 to Sinclair Oil Corporation and 
who had not left a forwarding ad- 
dress when she moved to California. 
A typical missing stockholder case. 


After a similar experience Mrs. 
Mary O’Keeffe, of St. Louis Mo., 
was able to write to Mr. Linker: 
“T am happy to report to you that I 
sold my 2,000 shares of Goldfield 
Mines Co. Your company is worthy 
of praise.” 


Mrs. F. W. Bussenius, German- 
town, Pa., found that she had 
$102.10 coming to her from the 
Providence Securities -Company. 
Mr. A. Sandberg, Lansing, Mich., 
received $96.20 from the M. H. 
Rhodes Co., Inc. Another of the 
thousands of instances was that of 
Bernard L. Cohn, Memphis, Tenn., 
who was enabled to claim $600 for 
his old shares. 


The question is, how does a se- 
curity that has seemed worthless 


suddenly acquire value? And when 
this happens, why doesn’t a re- 
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GEORGE A. PARKER 


The expert who heads dormant security 
research division of Tracers Company 


sponsible corporation see to it that 
the funds get into the proper hands? 


The answer to the second ques- 
tion is that they do try. Corpora- 
tions always send out dividend 
checks to all stockholders when div- 
idends are declared. When checks 
are returned because the owner 
has moved without leaving a for- 
warding address—as happens more 
times than you might imagine—or 
because the owner has died and 
there is no one to receive his mail, 
the corporation has satisfied the law. 
The next dividend goes out to the 
same address, for lack of a better, 
and returns duly to the sender. 


However, some corporations go 
further. For the sake of good public 
relations and because they want 
the money to get to the rightful 
owners, quite a number of concerns 
have hired Tracers Company of 
America to find the missing stock- 
holders. 


How It Happens 


In many cases firms that have 
not paid dividends for years were 
forgotten by stockholders who had 
given up hope of realizing anything 
on their investments. Many of these 
holders died meanwhile, their stocks 
being inherited by relatives who 
thought them worthless and, not 
finding the issuing company listed, 
put the certificates aside or burned 
them. Other investors simply moved 
without bothering to leave a for- 
warding address. That this can hap- 
pen has been termed a monument 
to American neglect. But happen it 


does, and records of various banks, 
businesses and government agen- 
cies stand in amazing proof. There 
is scarcely a large active corpora- 
tion in the country that does not 
have its missing stockholders or 
bondholders, in some cases thou- 
sands of them. 


We recently received an assign- 
ment from the Central National 
Bank of Cleveland, in which we 
were asked to locate the where- 
abouts of 47 missing bondholders 
of the old Wade Park Manor Cor- 
poration. The bank held some $13,- 
000 to be distributed to these in- 
dividuals, or their heirs, and we 
have already found 40 of them, to 
whom proper distribution has been 
made. These people, when contacted, 
had not the slightest idea that their 
old securities were of value, and a 
number of them received as much 
as $500.00 to $1,000.00. 


Cost Of Search Ajlowed 


Hundreds, perhaps thousands, of 
similar situations are in the hands 
of banking institutions and trustees 
throughout the country. However, 
there is no concentrated effort to 
distribute such dormant funds, 
since the holders of these assets 
have no authority or permission to 
expend sums to finance the cost of 
searching for missing security hold- 
ers. In the case of the Central Na- 
tional Bank of Cleveland, a Federal 
Judge directed the bank to make the 
necessary effort to find the lost 
bondholders and also authorized 
them to expend a stipulated amount 
for this purpose. 


There is, at the moment, $6,000,- 
000 waiting for 30,000 persons who 
hold securities of the defunct As- 
sociated Gas & Electric Company. 
If the holders of these securities are 
not found, or do not make their 
claim on or before August 14th, 
1951, the assets represented by 
these securities will revert to the 
successor corporation and the true 
holders will lose the rights and in- 
terests to which they are entitled 
as owners of these securities. 


We have recently received as- 
signments asking us to find 253 
missing stockholders of the Armco 
Steel Corporation, 150 for the In- 
tercounty Properties Corporation, 
and lists have also been received 
from the Peninsular Metal Prod- 
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... first check I ever wrote 


“It means a lot to me...and it goes a long way back!” » » An old 
_check, and like many others dated well before the turn of the century, 
it enjoyed the protection offered by La Monte Safety Paper. For this 
famous line has been in continuous production since 1871, the year 
in which George La Monte perfected the original safety paper for 
checks. » » Today La Monte Safety Papers are used in huge volume 
by quality-conscious banks and corporations everywhere. Your lithog- 
rapher will. gladly show you samples or you may write us direct. 


A Check Paper All Your Own 


Thousands of banks and many of the larger corporations use La Monte 
Safety Papers with their own trade-mark or design made in the paper 
itself. Such wnvivipvatizep check paper provides maximum protection 
against both alteration and counterfeiting—makes identification positive. 


THE WAVY LINES @ ARE A LA MONTE TRADE-MARK 
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are 


YOUR 


needlessly 


endangered ? 


@@ recent survey conducted by BANKING 
showed that more than 95% of all banks 
contacted require prospective borrowers to 
furnish data regarding their fire and other in- 
surance coverages. BuT, only about 5% check 
as to whether there are bonds on borrowers’ 
employees. 


Yet, businesses strong enough to weather seri- 
ous fires can be wiped out by a sizable embez- 
zlement. And, today’s inflation has made large 
embezzlements more frequent! 


Don’t expose your loans to such hazards. Why 
not make sure that your customers’ employees 
are bonded? Suggest that your borrower call 
our agent in your community if he lacks this 
vital protection. . 


AMERICAN SURETY GROUP 


AMERICAN SURETY COMPANY 
NEW YORK CASUALTY COMPANY 
SURETY FIRE INSURANCE COMPANY 


100 Broadway, New York 5, N. Y. 


SURETY + CASUALTY - INLAND MARINE - ACCOUNTANTS LIABILITY 


ucts Corporation, Spencer Trask & 
Company, Thermoid Company and 
the Iowa Public Service Company, 


Now that people are becoming 
slowly aware of the hidden re. 
sources in their “worthless” old 
stocks and bonds, Linker’s office 
receives dozens of letters daily 
from individuals, containing cer- 
tificates, or the essential informa- 
tion concerning them, and asking 
if they have any value. The Tracers 
Company staff was one day amazed 
at the way one man chose to move 
out of the “missing stockholder” 
class. The story is by now classical 
but bears re-telling. The man 
gathered together the remains of his 
fortune and moved to Florida after 
the 1929 crash. As a grand end-of- 
the-world gesture he had papered 
an entire wall of his tiny house with 
stock certificates. When the rumor 
reached him that his “dead” stocks 
were not necessarily dead, he care- 
fully removed the _ certificates, 
bought bus fare out of his meager 
savings and eventually wound up 
in Linker’s New York office where 
he found they were worth $36,000. 


Although the drama of this man’s 
action was unique, Linker points out 
that the surrounding circumstances 
were anything but unusual. After 
the historic crash and the subse- 
quent years of no dividends there 
were stock burning parties and 
many a wall was papered with the 
useless stuff. Other certificates were 
tossed in drawers, trunks and bank 
vaults where they repose to this 
day. 


“On Ropes”’ For Fifteen Years 


There have been other compli- 
cating factors, too, just as there 
have been other depressions and 
here is a prize example of how 
discouraged stockholders can lose 
track of their company. Following 
all of these economic crises, some 
corporations merged, consolidated, 
reorganized, changed their names 
and even the nature of their enter- 
prise. One button manufacturing 
enterprise that started business in 
1902 hung on the financial ropes for 
years, until 1917, when it merged 
with another firm and turned to 
making munitions. Its stockholders 
who, if they thought of the old 
company at all, considered it only 
as a horrible mistake, did not know 
they were again the holders of val- 
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10,000 tellers 
cah tell you— 


BURROUGHS 
is easy to leatn 








BURROUGHS 
COMMERCIAL TELLER’S MACHINE 


There’s no trick to operating a Burroughs 
Commercial Teller’s Machine . . . as any one 
of 10,000 tellers in banks everywhere can 
tell you. Long experience has shown Bur- 
roughs how to simplify machine operations 
to help reduce operator training time to a 
minimum. With Burroughs machines you'll 
enjoy mechanized teller operations at the 
lowest possible cost. Get in touch with your 
Burroughs man —today. 


4 
WHEREVER THERE’S BUSINESS THERE'S Bu rroug oy 
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Ks) has specialized for 60 


years in meeting the bonding 
and insurance needs of banks 
and other financial institutions, 
and makes its services readily 
available to them through more 
than 9,000 experienced local 


representatives. 


Bankers and Brokers Blanket Bonds 
Savings and Loan Blanket Bonds 
Court and Fiduciary Bonds 
Lost Securities Bonds 
Burglary, Robbery, and Forgery Insurance 
Safe Depository Liability Insurance 
Safe Deposit Box Burglary & Robbery Insurance 
Valuable Papers Insurance 
Securities Insurance 


Glass Insurance 


FIDELITY and DEPOSIT 


COMPANY OF MARYLAND 
Founded 1890-Baltimore. Md. 


AFFILIATE: AMERICAN BONDING COMPANY OF BALTIMORE 


uable securities. The name had 
been changed and the old listing had 
disappeared from the boards. 
Some of these shares, purchased 
originally at $2, came through the 
mails to Tracers for researching and 
were found to be worth $29 each. 


Linker finds that, even where 
holdings are shown to be worthless, 
the owners often express thanks at 
the relief from years of wondering. 
After receiving a negative reply on 
some 1875 stocks he had sent in for 
checking, a Milwaukee man re- 
cently wrote to Linker, saying, 
“My wife has always insisted these 
stocks, which I got from my father, 
were worth $5000 because it says 
$5000 on them. For twenty years 
I have told her they were no good. 
Now she knows who is right in this 
family. Thanks.” 

But probably the best known 
story of all concerns the elderly 
woman who after many years de- 
cided to check some stocks inherited 
from her husband. She had to bor- 
row carfare to go uptown to present 
them. She never had to borrow 
anything again for, as she quickly 
discovered, she was worth $66,000. 

It was, again, the old story. Her 
husband had invested $15,000 in a 
corporation years before. During 
the depression it nearly went bank- 
rupt and was forced to pass its div- 
idends for years. The _ couple, 
meanwhile growing older and 
poorer, moved frequently into 
cheaper rental locations and finally 
into another state. After the man 
died, his widow worked at odd jobs 
to keep body and soul together. 

Good management and govern- 
ment contracts during the last war 
again put the concern in sound eco- 
nomic condition and it started pay- 
ing dividends. But the checks were 
returned to the sender, for the old 
lady was by then a member of that 
large class of missing stockholders. 


Destruction Or Loss No Bar 


Linker is happy that he has been 
able to convince a large number of 
people that their position is not 
hopeless even when a stock has 
been lost, burned or otherwise de- 
stroyed. But he wishes everyone 
could be informed that in these 
cases there is usually a record of 
legal ownership and the legal own- 
er can collect full value—that he 
merely has to post a “Lost Certifi- 
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cate Bond” with the corporation, 
bank, court, or transfer agent. 


* 
As an example of this he men- eee 1t takes 


tions a Mrs. Jessie B. Holden, in 

Ohio, who wrote to Tracers Com- PEAK TYPING PRC UCTION IN BANKS, TOO, 
pany that she had burned up 2,500 

shares of stock in the Preston Oil 

Company, stock she had purchased , to help 

at two cents a share in 1924. After 

the burning she related the incident 


to a friend who instilled a horrible) AMINE dae & ma INDUSTRY ACHIEVE 
doubt in her mind: those stocks . : e p PEAK PLANT PRODUCTION 


might actually have had some value. 


They did. Tracers determined 
they were worth $150, plus 50 new 
shares in accumulated dividends 
and conversions. 


In the neighboring state of Ken- 
tucky John Belden decided one day 
recently to clean out trash that had 
been accumulating for years in his 
cellar. From the bottom of a storage 
barrel he dug out 200 shares of 
forgotten yellowed paper. With a 
“now or never” feeling, he decided 
to risk a $10 search fee and sent the 


certificates to Tracers who estab- progressive ba s are using 
lished them as redeemable at $20 


a share, Second Founders Share Remington S “ee Ae Type ‘ters 
Corporation. COnIMYy- wrt 


Hold Down Expectations Yes, in backing wgifessential industries today, banks 


Linker has a general word of have discovered Remington Electri-conomy Typewriters 
warning to all who hold stocks and can turn out mor@m@ork, better work in less time and with 


bonds they deem worthless. “Don’t less effort to helpimmeet our present production needs. 
ever have high expectations for your 


obsolete holdings. While it is true Vital loan recordg@accurate account statistics, multiple trust 
they may be worth something, the reports, legible clon copies, distinctive correspondence 
odds are against you.'In my ex- are prepared swiff™, with electric ease, on this new typewriter 
perience some 10 to 20 per cent 
have had value, sometimes very 
little, sometimes a great deal. 


“Also,” he adds, “don’t forget 
that, even if the company that is- 
sued your stock has gone bankrupt, 
there may be money waiting for you 
somewhere. When corporations are 
liquidated, there is often some cash 
left for stockholders, and the un- 
claimed sums are turned over to a 
bank or other transfer agency for 
disbursement.” 

As a matter of fact, he asserts i 
that there is hardly a major bank or ' \ 

' 


So why not turn ithe Electri-conomy in these times when 
greater individuag@mroductivity is SO important. Mail the 
coupon below fofi™he amazing economy story. 


a! 
} THE FIRST NAME 
IN TYPEWRITERS 
state court that is not holding mon- 
ey for the rightful owners to claim. 


f---=-— 2 SGD GND GEES GED GED GEES GED GEES GED GED GED GED GED GED GED GED GD 
Finds Missing Heirs 1 Remington Rand, Room 2031 315 Fourth Ave., New York 10 7 
For the past many years life, to| | © Yes, 1 would like a FREE copy of folder RE 8353 describing the new Electri-conomy. 
Linker, has been pretty much a | ©) I would like FREE Electri-conomy Test in my office — without obligation of course. 
problem of finding people who had| ! NAM 
money coming to them. Part of his I 
business in the quarter-century of 


Tracers Company’s existence has 
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A Matter of Opinion... 


We don't think anybody can set himself up as the 
last word in judging the stability, value, or soundness 
of any investment portfolio. 

Certainly we can't — and we don’t even want to. 

Still, most experienced investors agree that from 
time to time there is an advantage in matching one 
opinion on any portfolio against another . . . that a 
completely objective viewpoint can always add per- 
spective to the thinking of anyone responsible, for a 


given investment program. 
So perhaps that’s why an increasing number of banks 
these days regularly turn to us for assistance. Why they 


ask our opinion on the overall balance of their port- 


folios . 
various issues . . 


for profitable exchanges. 


Rendering such assistance, of course, has always been 
an integral part of our service. 

So any time you think that our opinion of your 
portfolio, might help, just ask. 

You can arrange for a complete analysis by our 


Institutional Department, without obligation of any 


kind. Simply address— 


Department VB-24 


MERRILL LYNCH, PIERCE, FENNER & BEANE 


70 PINE STREET 


Offices in 97 Cities 


. the relative merits and marketability of 


. the possibilities, as we see them, 








NEW YORK 5, N. Y. 




















been devoted to the finding of miss- 
ing heirs to estates. Recently he lo- 
cated Mrs. Wanda McGuire Long, 
resident of Glen Ellyn, Illinois. The 
46-year-old woman had been named 
heir to half of the $26,000 estate of 
her father who died the previous 
year in Oregon. Her parents had 
separated and broken contact when 
Mrs. Long was seven weeks old. At 
the time Tracers Company found 
her she was unaware of her good 
fortune, but she was very well ac- 
quainted with bad luck: she and 
her 75-year-old mother were living 
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on public assistance and she was 
blind and paralyzed. 

And (this does not happen only 
in dime novels) word of the inherit- 
ance arrived just in time to save her 
home from foreclosure. 

Linker says the members of his 
staff still get a kick out of cases 
like this one. And it is always cause 
for great satisfaction to him to be 
able to write one of those happy 
letters which contain the line: 
ms . and we are very glad to in- 
form you that your stocks are val- 
uable.”’ 


Successful Goldfish 


(Continued from page 18) 
preted to mean that the (FDI) 
Corporation is recommending im- 
mediate sale. . . .” and the state- 
ment by the Deputy Comptroller 
of the Currency that “.... Finally, 
and perhaps most important, is the 
fact that responsibility for the in- 
vestments of national banks rests— 
and should rest—upon the manage- 
ment of those banks, and any step 
in the direction of shifting that 
responsibility from the banks them- 
selves to the supervisory authorities 
would, in our opinion, be a disserv- 
ice to American banking.” 


EDITOR'S NoTE: In the second article of 
this series, which will appear in our 
May issue, the discussion of quality 
ratings and what to do about them 
will be continued. 


A Program Of Insurance... 
(Continued from page 24) 


huge batches of securities which 
are in the vaults as collateral to 
loans; which have been purchased 
for the investment portfolio; which 
have been guaranteed as to signa- 
ture. Are they good? Have they 
been forged—or altered? Are they 
counterfeit? Have they been stolen 
from or lost by the original owner? 

Pending such time as the right 
answer to these questions is defi- 
nitely ascertained, the banker may 
relieve himself of any concern on 
this score by availing himself of 
the protection afforded by the clause 
under discussion, which will remove 
any doubt as to where the banker 
will stand if the securities are found 
to be defective in one or more of 
these details. 

I have learned through my many 
contacts with bankers that they 
take a genunine and thoroughly 
justifiable pride in the services they 
render to their customers and to 
the public, and that they derive 
much personal satisfaction from the 
individual instances of success and 
growth in which they have had a 
definite part. By the same token, 
we who are in the insurance busi- 
ness take real pride in the service 
it renders to society in general and 
are gratified by such knowledge as 
comes to us individually of the 
good we have managed to accom- 
plish for others by helping them 
to avoid worry, loss and hardship. 
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Answers To Bankers 
Monthly Quiz No. 93 


1 | (1) Through any Federal Re- 
serve Bank or its_ branches. 
(2) Through a correspondent 
bank. 

(3) By sending the item direct 
to the bank upon which it is drawn. 


yy One hundred shares is the usual 
unit of trading on most se- 
curity markets and is called a round 
lot. Any trade less than 100 shares 
is considered an odd lot. A few 
stocks have a round lot unit of 10 
shares instead of 100 but these are 
securities that sell for very high 
prices or are inactively traded. 


If a purchaser of a security buys 

the stock before the ex-divi- 
dend date, he will receive the divi- 
dend about to be paid. If he buys 
the stock on or after the ex-dividend 
date, the seller will be entitled to 
the dividend. 


A bull market is a rising mar- 
ket, while a bear market is a 
falling one. 


F. A bank can act as either one 
or the other but never as both 
at the same time. 


F. A person’s signature ceases 

to be valid upon his death. Sup- 
porting legal papers would be nec- 
essary to make such a transfer. 


A certified copy of the resolu- 

tion of the board of directors 
of a corporation which authorizes 
the account and gives a list of the 
officers authorized to do business 


for the corporation with the bank is 
required to open a corporation ac- 
count. If the powers of the officers 
of the corporation are vested in 
them by the by-laws, a certified 
copy of these by-laws must be fur- 
nished in place of the resolution. 


f:] A signature card not only re- 

cords the signature of the per- 
son opening an account for future 
identification but it also signifies 
his acceptance of the rules and 
regulations of the bank which are 
printed on the card. 


£) F. Dividends on common stocks 

are paid only as declared by di- 
rectors of the company. They have 
no cumulative features. 


T. Debenture bonds are secured 

only by general assets of a 
corporation and have no direct lien 
on any certain property. 


The order of deputyship is good 

until cancelled by the box 
owner but also ceases upon the own- 
er’s death. 


A stock certificate is evidence 

of a part ownership in the cor- 
poration. A bond is evidence that 
the holder has merely loaned money 
to the corporation. 


ik] F. If a company has only one 
type of stock, it will always be 
common. 


IE} Yes. It is always possible for 

a member of the deceased per- 
son’s family or a deputy who holds 
the key to open the box with a 
representative of the bank to see 


THIS IS THE AGE of ‘‘know-how”’. 


if a will has been left or instructions 
given as to burial. 


If a will is left by the decedent, 

an executor is named in the will 
to administer the estate. If no will 
is left, an administrator is appointed 
by the court. 


When a customer is putting up 

collateral against his own loan 
and the collateral is registered in 
a name other than his, a letter of 
hypothecation signed by the owner 
is necessary to release it for the 
borrower’s use. 


In order to keep from being in- 

volved in legal complications, a 
bank should always insist on stop- 
payment orders being signed by the 
customer. 


On the death of an individual, 

all checks previously drawn by 
him become void and requests for 
payment must be claimed against 
his estate by the payee. This is the 
usual procedure but some state laws 
vary in this regard. 


Yes. Savings-by-mail without 

the use of the passbook has 
been ruled permissible for member 
banks of the Federal Reserve Sys- 
tem provided that all provisions of 
Regulations D and Q concerning 
withdrawals of savings deposits are 
observed. 


F. The board of directors es- 

tablishes loaning policies, but it 
is with the loaning officers that 
the primary responsibility for loans 
rests. 


The STUYVESANT 


has been underwriting automobile physical damage 


coverages since the advent of the motor car! 


In addition, our Profit-Sharing Plan offers our agents 


higher commissions, control of underwriting and per- 


manence of market. Write today—for your future. 


tuyvesant .":223%°: 


AUTOMOBILE COVERAGES - 949 HAMILTON ST., ALLENTOWN, PA. 
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LET A OEM 8 ye 90 


roughs Sensimatic Accounting Ma- 
chine. 

Designed specially to handle win- 
dow accounting transactions, the 
new machine embodies all the ad- 
vantages of the “‘sensimatic’”’ control 
principle. New standards of au- 
tomatic operation are achieved 
through a system of pre-set controls 
contained in sensing units. Six new 
features make the machine particu- 
larly adaptable for use in banks, 
savings and loan institutions, credit 
unions, retail credit departments, 
and other places of business where 
accounting transactions are handled 


Window Accounting Transactions 
Handled By New Burroughs 
Model 

Burroughs Adding Machine Co., 
Box 418, Detroit 32, Mich., has an- 


nounced a window accountant, new 
model of the recently released Bur- 





at a customer window. 


Among the new features of the 
machine is a teller lock which per- 
mits individual operator control 
and responsibility for all transac- 
tions handled on the machine. In 
addition, a locked control key cover 


Check What You Need And Mail This Form 


1, Addressing Machines 
2. Air enngeeey | 
3. Architects and Builders 
. Bandit Resisting Enclosures 
and Alarm Systems 
. Bank Building Fixtures 
. Banking by Mail Envelopes 
. Binders, Check, Bookkeeping, 


ed 

. Bookkeeping Equipment 

. Bronze and Brass Signs 

. Bulletin Boards 

1. Calculating Machines 
Chairs, Posture, Office 
— Signs 


. Check 
. Check Book Covers 
16. Check Cancelling Perforators 
17. Check Desks 
18. Check edeens 
19. Check Files 
. Check Protectors 
21. Check Signers 
22. Check Sorters 
23. Check Sorting Trays 
24. Checking Account Plans 
. Christmas Savings Clubs 
Clocks—Outdoor 
27. Coin Bags 
28. Coin ll 
29. Coin Chang: 
30. Coin Counting. Machines 


THE BANKERS SECRETARY 


; er orga and Packaging 


a tole ~~ 

. Coin and Currency Trays 

. Coin Wra 

. Counter 

. Coupon ee 

. Currency Stra 

Dating Machine and Stamps 

. Deposit Ticket Files 
. Desk oe a 

41. Desk Pen Sets 

42. Doors, Bronze, Aluminum, 
Stainless Steel 

43. — 

-F Files Cothccts Filing Envelopes 


46. Fame, Machine Bookkeeping 
47. Forms, One-Time Carbon 
48. Forms, Continuous 
49. Grilles and Gates 
oo Communicating 


Sys' 
i ey Tables 
52. Ladders 


58. Night Depositories 
59. : Ni Dopostiny Bags 
61. 

62. 
63. 
64. 
65, 


Seen bk San 
n s 
67. Pron Rheonloce 
69. Ri Voice 
. Rubber Stamps 
71. — Fire and gute 
72. Safe Deposit Box 


St tbs an. 
. Time and Delayed Time Locks 


BI. Travelers Chocks 


82. 
. Lighting Systems, Fluorescent T 
. Locking Envelopes BA 


. Maps 
Metered Mail Systems 


Name Plates and Desk Signs 4 


Rand McNally and Co., 536 So. Clark St, Chicago 5, If. 
Please have buying information sent us on the items circled above. 


provides protection against unau- 
thorized adjustments or changes in 
the totals accumulated in the ma- 
chine. Keyboard changes have been 
made to insure further protection, 
and newly styled plastic guides 
make the insertion and removal of 
passbooks easier. 


Executone Deluxe Checkwriter 


The Executone Deluxe Check- 
writer, made by the Marcy F. 
Roderick Co., 3312 Lancaster Ave., 
Philadelphia 4, Pa., prints in two 
colors. Symbols are in black and 
figures are in red. They are im- 
bedded into the fibres of the paper. 

Its size makes it suitable for use 
in the home or while traveling 
since it may be demounted from 
its base and carried in an attrac- 
tive wallet type case which comes 
with.the machine. 

The Executone is finished in ham- 
mered bronze. 


Hush-A-Phone Gives Key Markers 


Hush-A-Phone Corp., 65 Madi- 
son Ave., New York, N. Y., in cele- 
bration of its 30th anniversary, is 
offering gratis sets of color markers 
for keys. 

These sets consist of four color 
patches of decalcomania transfers 
which are affixed to the surface of 
keys, providing a means for ready 
identification. 


AUTOMATIC TELLERS CASH TICKETS 


Self- Guptentine with clean, clear carbons, these 
tickets speed auditing procedures. Rommeree | OY 
biank, in pink or white, packaged 1000 t 
Sueatity discounts. Immediate shipment. 
for free samples and prices. 


J. Worth Baker & Co. 135 8. Pennsylvania St. 


Indianapolis 4, Ind. 


ow peite 
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" any nancial 
picture. Have one 


hike it! Build a 


SAVINGS ACCOUNT WERE 


YOUR NAME HERE 


Back-Lighted Display Service 
Introduced By Bauder-Baker 


Bauder-Baker, Inc., has placed 
on the market a new back-lighted 
display service for round-the-clock 
use in display windows. 

This display cabinet (44% inches 
across, 33% inches high, 8% inches 
deep) provides low current, yet high 
potency fluorescent illumination. 

Brief, colored transluscent texts 
promote savings, home loans, in- 
stitutional facts, as desired. Three 
dimensional-effect photographs pro- 
vide added appeal; with texts they 
change weekly. 

For further details and informa- 
tion about the manufacturer’s char- 
ter-subscriber concessions, write to 
Bauder-Baker, Inc., 225 N. Michi- 
gan Ave., Chicago 1, III. 


Crime Loss Control Principles 
Outlined In Insurance Manual 


The guiding principles of crime 
loss control are graphically pre- 
sented in a recently published man- 
ual by the American Mutual Lia- 
bility Insurance Co., Boston, Mass. 

The new manual, available for 
use by principal accounting and fi- 
nancial officers of business enter- 
prises, offers for the first time, a 
condensed and complete treatise on 
crime loss control in business and 
industry, providing a helpful and 


constructive approach to assist in 


solving this problem. 


Need for adequate internal con- | 
trols, possibilities of fraud and 


methods for prevention, and the 
physical safeguards to prevent bur- 
glaries are all treated. 


International Business Machines 
Corp., has announced the appoint- 
ment of J. L. TURNEY as assistant 
general service manager. He is sta- 
tioned at IBM world headquarters 
in New York, N. Y. 
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FIGURES OF SIGNIFICANCE 


On the theory that the more customers we sell the healthier our 
business will be, we attach great significance to the average number 
of banks billed each month. Below are the figures for the past ten years. 


1941 — 4,153 
1942 — 4,297 
1943 — 5,049 
1944 — 5,225 
1945 — 5,883 
1946 — 6,606 
1947 —7,101 
1948 — 7,418 
1949 — 7,629 
1950 — 8,104 


Art some time during 1950 we made some checks for 10,767 banks. 
Our more cautious ee feel that the law of diminishing returns will 
soon make itself felt, while our more optimistic eager beavers point 
out that there still are 4,008 banks that do not enjoy DeLuxe service. 
This writer is no prognosticator but recognizes in such current figures 
certain comparisons which make powerful advertising ammunition. 


Manufacturing Plants at: 


NEW YORK . PAOLI, CLEVELAND, CHICAGO, KANSAS CITY. ST. PAU! 





Wh Y is a grandfather’s clock? 


The antique heirloom clocks that keep the right time 


for generations ...are worked by 
pendulums, which never wear out. 
The PB Mailing Scale works 
on a similar principle... with an 
automatic pendulum mechanism 
that is extremely accurate, quick 
acting, will last for years .. . Its wide- 
spaced chart markings are easy to read, show the 
exact weight, and cost of postage needed .. . save 
time, temper, and postage!...Also available: special 
70 Ib. model for Parcel Post... Call the nearest 
Pitney-Bowes office, or write for free booklet! 


PITNEY-BOWES 


Mailing Scales 


PITNEY-BOWES, INC. 
3873 Pacific St., Stamford, Conn. 


Originators of the postage meter 
«++ Offices in 93 cities 









Now it RULES 





and writes with 


CHANGEABLE 


PRINTERS 


TYPE STYLES 


ALL IN THE SAME OPERATION 


Now you can prepare your own original forms for reproduction 
by any printing or duplicating method you choose. Lines are 
tuled by merely pushing a button and text is supplied by 
“typing” with the professional looking type designs... in- 
stantly changeable...in all styles...from 6 pt. to 12 pt. 
The fine hair-line ruling can be done right on a mimeo stencil, 
too... or even directly on a litho-plate 


FOR 


eee eeereeeeeeeeesese 


ALL KINDS OF RULE WORK 


Single, double and vertical lines, 


SAVINGS are tremendous and no sacrifice 
of quality is involved—even though the 
work is done in your office by office 
belp. This machine will pay for itself 
and give you a greater supply of printing 
than you have ever enjoyed before. Get 
the full facts today. 


& THE ABOVE TEXT WAS VARI-TYPED 
COMPOSING MACHINE | 
f RALPH C. COXHEAD CORP. 7 
; 728 Frelinghuysen Avenue ' 
1 Newark 5, N. J. H 
| Please send me Vari-Typer Booklet 100 ‘ 
; bi tos. siwhebicbuaianancoabakanwh enous : 
DOMPAMP.« cocccccccscccccccccccecccccscoces H 
DIN edits Busiesoccceeb eaek pers ; 
i de0bsencdvsssweses Zene State..... 7 
beceeaeseees «6 = eee eee Ke ee ee ee eee =e one: 
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Marvel Mail Opener 


Marvel Mail Opener, manufac- 
tured by Wilson Jones Co., 3300 
Franklin Blvd., Chicago, Ill., opens 
varied sizes of envelopes, without 
the need of sorting to size, as fast 





as they are fed. It shears off a 
threadlike edge from envelopes up 
to 12 inches long and of any reason- 
able bulk. 

The case which houses the mech- 
anism is of modern streamline de- 
sign made of one-piece die cast 
aluminum—light in weight, bal- 
anced for strength and rigidity. 

The manufacturer states that all 
working parts are precision made 
of hardened, plated steel for long 
life. Non-skid rubber feet protect 
the surface of any desk on which 
it is placed. It is finished in lustrous 
gray baked enamel. 


Printing Calculators Described 
In New Rem-Rand Booklets 


“Facts About Office Figures” and 
“New Tempo In Figure Production 
With The Printing Calculator” are 
the titles of two new bulletins re- 
cently issued by Remington Rand 
Inc. 

Both illustrated bulletins describe 
Remington Rand printing calcula- 
tors that multiply directly, divide 
automatically, add and _ subtract, 
and print the proof on the tape. 

Portable, compact, rugged and 
streamlined in appearance, the 
calculators are completely electric 
in operation, with 10-key operating 
ease, for amazingly fast operation. 
Built-in cushions and sound-proof- 
ing of the operating mechanism re- 
duce office noise to a minimum. 

Of special interest are the pages 
describing the many applications 
for which the calculators are used 
by commerce and industry. These 
include computing interest, pay- 
rolls, short rate cancellations, chain 
discount, inventory, extending or- 





Genuine Engraved Cok 
FOR BANK OFFICERS 


SAMPLES ON REQUEST 


ERNEST N. MILLER ENGRAVING CO. 
RAND MeNALLY BLOG 
(538 $0. CLARK ST * CHICAGO 5, ILL. 








ders, mark-up, percentage of in- 
crease or decrease, in addition to 
other most-often-used computing 
functions. 

Copies of both bulletins, AD 536 
and AD 515, will be sent on request 
by writing Remington Rand Inc, 
315 Fourth Avenue, New York 10, 
New York. 


Pencil-like Ball Point Pen 
Announced By Fisher Pen Co. 


Ink-Pen-cil, recently introduced 
by Fisher Pen Co., is claimed to 
combine all the quality features of 
the ball point pen, fountain pen, and 
ordinary lead pencil. 

This low priced, pencil-styled ball 
point pen uses purple-blue ink, ac- 





ceptable for checks and legal docu- 
ments. The same size as an ordinary 
hexagonal lead pencil, it always 
stays sharp and gives perfect writ- 
ing balance. 

Its manufacturer claims that it 
has been proved by writing machine 
tests to be 60 per cent cheaper to use 
than pencils, one Ink-Pen-cil out- 
lasting 12 lead pencils. 

Full information may be had by 
writing to Fisher Pen Co., 757 Wave- 
land Ave., Chicago 13, IIl. 





Bulletin and Directory Boards, for every purpose, 
made in wood or metal frames, with or without 
electric lighting, for indoor and outdoor use 


Tell us your requirements or aead 
’ for Wusir ated Lit rature 


ACME BULLETIN CO. New verk 3. Ne 


New York 3, N. Y. 
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Self-Closing, Self-Expanding 
Bookmaster Placed On Market 


Lordell Corp., 219 W. Chicago 
Ave., Chicago, Ill., has announced 
manufacture of the Bookmaster, a 
book end set that is claimed to hold 
firmly single leaflets, large catalogs, 
telephone directories, floppy maga- 
zines, or a dozen books of various 
sizes, constantly presenting a neat, 
trim appearance. 

Bookmaster consists of the smart- 
ly styled book ends joined together 
by a three-inch-wide canvas band 
that winds upon a lifetime, invisi- 
ble spring roller, thus maintaining 


| constant tension. When a book is 


lifted out, the two book ends are 
automatically drawn together, hold- 
ing the others in a vertical position. 
When extended to its limit, Book- 
master will hold a dozen or more 
books. 

Only one hand is necessary to in- 
sert a book between the ends. 
Because of the tapered top edges, 
the book is smoothly guided be- 
tween the book ends, automatically 
opening them as the book slides into 
place. 


New Booklet On BW Copyflex 


Charles Bruning Company, Inc., 
has recently issued an eight page 
three color booklet describing its 
new BW Copyflex, claimed to be 
the first machine specifically de- 
signed to make direct, positive 
copies anywhere in an office (see 
BANKERS MONTHLY, Jan., 1951, page 
37). 

Requests for the booklet should 
be addressed to Charles Bruning 
Company, Inc., 100 Reade St., New 
York 13, N. Y. Ask for booklet 
A-1078 
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If you saw an advertisement like this—wouldn’t it make 
you stop and think? 

Are you—or any other officers in your bank—still sign- 
ing checks by hand—by the hundreds—wasting executive 
ability and energy on a task now being handled in many 
leading banks by the Todd Protectograph Signer? 

A time study survey has just been completed analyzing 
the financial loss due to hand signing of checks; it covers 
salary brackets from $5,000 to $25,000. It shows, for 
instance, how a $15,000 a year executive, signing 2,000 
checks a week, is wasting $3,000 annually for his bank. 
And, at the same time, he’s distributing 104,000 “samples” 
of his signature—a dangerous procedure for any bank. 

Save officer time! Protect signatures—and bank funds 
—with a Todd Protectograph Signer that defies duplication 
by providing positive control over check issuance with 
tamper-proof lock and non-resettable counter—and, in addi- 
tion, speeds up check issuance. 

A copy of the above time study survey, showing how 
much it costs your bank to hand-sign checks, is yours for 
the asking. Clip the coupon now and we will send you the 
report and the full story about the Todd Signer. 


THE TODD COMPANY, Inc., Dept. BM, Rochester 3, N.Y. 
Please send us a copy of the survey “Cost of 
Signing Checks by Hand”— without, of course, 
any cost or obligation on our part. 
COMPANY, INC. Name of Bank 
me Address 
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Farmers And Citizens Bank 


Tests New TeleVoice System 


Kirn and Dana Stewart, execu- 

tive officers of the Farmers and 
Citizens Bank, Lancaster, Ohio, to 
pioneer the use of the new Edison 
TeleVoice System for remote con- 
trol dictation in the banking field. 
Customer relations, they firmly be- 
lieve are important in any business 
but especially so in banking. In 
practice the successful handling of 
customer relations has made the 
Farmers and Citizens Bank one of 
the fastest growing banking institu- 
tions in southern Ohio. 


Mr. Kirn and Mr. Stewart know 
that good customer contact is the 
key to good customer relations. 
Whether this contact is by personal 
conference, telephone, or letter, 
these young, energetic bank officers 
believe the tools should be adequate 
for the job. A far cry from the 
day when a bank president thought 
if a letter were not in his own per- 
sonal handwriting it would insult 


| T DOESN’T SEEM UNUSUAL to John 
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the customer, they send their letters 
by “phone”—an Edison TeleVoice 
Station. 

The decision to install the Tele- 
Voice System in the Farmers and 
Citizens Bank was not lightly made. 
All major types of standard dictat- 
ing machines were given not one 
but two trials over a period of six 
months. Each make had certain 
features which the employees liked. 
Only the TeleVoice System, recent- 
ly introduced by Thomas A. Edison, 
Inc., combined al! of these, and 
more, features in one system. 


The TeleVoice System is built 
around a central secretarial station 
with wires running directly to the 
desk of each dictator. A TeleVoice 
Station at each desk provides all of 
the features offered by individual 
dictating machines such as finger 
tip playback, complete indexing in- 
cluding correction and _ length 
marks, and the maximum in sim- 
plicity of operation. Although only 


four phone stations are now con- 
nected to the two TeleVoice writ- 
ing machines, the system can be 
easily expanded to incorporate ten 
or more stations. 

The same far sighted planning 
which motivated officials of the 
Farmers and Citizens Bank to in- 
stall the TeleVoice System initially, 
has also taken into consideration 
the pace at which the bank is ex- 
panding. One TeleVoicewriter re- 
corder would have been more than 
sufficient for the present needs of 
the bank. However, two were in- 
stalled to take care of this expan- 
sion. A special switch on the desk 
of each dictator allows a choice of 
two machines. 


Practically Foolproof In Operation 


It was discovered during the trial 
period that TeleVoice provided for 
the first time a dictating system that 
is practically foolproof in operation. 
The dictator has no worries about 
keeping discs or index slips on the 
machines. This is taken care of by 
the stenographer. The dictator has 


Above: John Kirn, president, and Dana Stewart, 
vice president, of The Farmers and Citizens 
Bank, Lancaster, Ohio, confer on the answering 
of a letter. Mr. Kirn is dictating the answer 
on the Edison TeleVoice Phone, which is con- 
nected directly to the TeleVoicewriters at the 
stenographers’ desk. 
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only to pick up the handset from 
the TeleVoice Station and dictate 
in the same manner he would talk 


over the telephone. If he is inter- 
rupted and loses his trend of | 


thought, all he has to do is push 
a button to hear the last sentence or 
so. He then finishes the letter. When 
the phone is placed back on the 
cradle a length mark is automat- 
ically punched in the index slip on 
the TeleVoicewriter or central re- 
corder. If a mistake is made during 


dictation, the dictator merely says 


“eorrection” and pushes a button 
which marks the exact spot on the 


index slip where the error occurred. | 


One of the most important fea- 


i tures is the immediate transmission | 
of the letter to the transcribing sec- | 


retary after it is dictated. The mo- 
ment the dictator hangs up, the 
letter is available at the secretary’s 
desk for immediate transcription. 
The dictation thus flows evenly 
to the secretary and peak loads are 
eliminated. No longer does dicta- 
tion sit idly on dictating machines 
until someone carries the discs to 


the secretary. Fast signature serv- | 





Count the house 


(or sales slips, coupons, checks, bills, forms) 


without counting! 


Let the Tickometer do it . . . automatically and 
accurately, at 500 to 1,000 items per minute—far faster 
than anybody can count by hand. And records both 
full or partial counts on visible registers . . . It is also 
equipped to imprint, endorse, or cancel the checks, 
tickets, or forms counted. 

The Tickometer is easy to set, easy to use, does not 
require any special skill or proficiency, can be operated 
by any office worker . . . It is now saving thousands of 
man-hours formerly lost in manual counting, in banks 
and businesses all over the country. 

The Tickometer is rented, never sold . . . does not 
require investment outlay or a costly installation. Ask 


y con- |: ; the nearest Pitney-Bowes office to show you how the 
ice becomes a reality. . : 
> writ- ? Tickometer can save in your bank . . . or send the 
Modern bank design and layout | 
can be ; coupon for free booklet. 
on exposes all bank officials to continu- 
ae Te ous public gaze. As Mr. Kirn points m= 
— out, if he dictates his correspond- PITNEY-BOWES 
" an ence on a regular dictating ma- 
to ta chine, his customers know he is dic- M K 
‘itiall tating. Some customers resent being 
sail made to wait while a letter is given | C . I eee M h . 
is first consideration. With the Tele- ounting, mprinting acnine 
Voice System, Mr. Kirn states that Made by the originators of the postage meter . . . 
a a customer doesn’t know whether offices in 93 cities in U.S. and Canada. 
all of you are talking on the telephone 
aie vat or dictating a letter. Few people will | 
. intrude on a telephone conversa- | 
expan- ¥ tion. 
ie desk 


oice of 


The TeleVoice Station occupies | 
a minimum of space on the desk. 
Actually a hanger type phone can 
be used which occupies no space on | 





ion 
ne trial the top of the desk. | 
jed for The cost of the TeleVoice System | 
2m that § @S, of course, taken into considera- 
sration. § “on. The cost of the two TeleVoice- 
; about § “Titers and four stations was ap- | 
on the § Proximately equal to that of four 
> of by § dividual standard dictating ma- ee ee 
tor has chines, but the cost per station is ' 
materially reduced as the relative H PITNEY-BOWES, Inc. 
: — number of stations is increased. ‘ 3388 Pacific St., Stamford, Conn. 
scowaill Generally speaking, the TeleVoice ' Please send illustrated Tickometer booklet to: 
e answer # System costs one-third the amount ‘ Name_ 
of . that would be spent for individual i Firm__ 
dictating machines. Sis 
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LOOKING FOR 


> One of the surest ways to increase a bank’s income is by 
obtaining additional customers — the kind who will use several 
services of the bank. 

> We can help you to add thousands of Special Checking 
Accounts or Savings Accounts through our proven “merchandis- 
ing” methods. Almost all banks today are engaged in retail banking 
and, as in most retail businesses, volume is essential to increase 
income. 

> We've been specialists in “merchandising” services of banks, 
all over the country, for 34 years. May we help YOU to acquire 
new customers—profitably? Simply tell us (a) the kind and quan- 
tity of accounts you want, (b) current rates and service charges 
and (c) your competitive conditions. Without obligation, we'll 


submit a development program for your consideration. 


BANKERS DEVELOPMENT CORPORATION 


(Sponsors of ThriftiCheck, Thriftsurance, and New Business 
Development Campaigns) 


100 Park Avenue, New York 17, N. Y. 


Phone Privacy 


Hes SO HR GRO AR 
YOUR PHONE PROBLEMS 

SOLVED! 

@ PRIVACY 

@ OFFICE QUIET 

@ BETTER HEARING 
THE NEW IMPROVED 


HUSH-A-PHONE 


Snaps on transmitter. Wt. 5 oz. 

A Lifetime of service for $10. 
Request Liter. or Call MU 3-6063 
HUSH-A-PHONE CORP. 

65 Madison Avenue ® N. Y. C. 
ee A He ks. Se 









“| get home earlier because we use 
Standard A.B.A. Currency Straps” 


CED A Complete Line of Money Wrappers 

(©): STANDARD PAPER GOODS 

Noes MANUFACTURING COMPANY 
ws WORCESTER 8, MASS. 
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| tray, the Norfield, 
| duced by Itasco Corp., 3021 W. Car- 


LExington 2-2490 


Tidy-Desk Organizer 


The sturdy, flexible wire coils of 
the Tidy-Desk Organizer will hold 
pens and pencils or serve as a mid- 
get filing system for memos, sales 
slips, matchbooks, and all the odds 
and ends that clutter a desk. The 
base is of molded plastic. 

As a vehicle to carry advertising, 
it is singularly valuable because it 
has many uses in many places. The 
advertising message is printed on 
the antique white base and then 
lacquered. 

For further details and quantity 
prices write Victory Manufactur- 
ing Co., 1722-1724 W. Arcade PIl., 
Chicago 12, Il. 


New Norfield Posting Tray 
Speeds Posting Operations 


A new kind of all metal posting 
is being intro- 


roll Ave., Chicago 12, Ill. This new 
posting tray is specially designed 
to aid all users of mechanized book- 
keeping systems by making it easier 
and faster for posting operators to 
locate, remove, and replace ledger 


cards with a minimum of time and 
energy: Simple finger pressure 
opens the locked tray to form a per. 
fect posting “V” with front and 





back of tray at correct sloping posi- 
tions. Cards are prevented from 
creeping, slipping, and crowding 
by the use of five specially designed 
spacers at 14-inch intervals with 
metal legs that fit into metal racks 
on either side below the card bot- 
toms. 


Handles, on front and back slopes, 
make it simple and easy to move 
the tray, and the cards are pressed 
firmly together to prevent spilling. 
The Norfield trays are available for 
three sizes of card widths: 6 to 8; 
8% to 10%; and 11% to 15 inches. 
Each tray has an overall length of 
15 inches and accommodates 1000 
32-pound cards. 


Further information and _ litera- 
ture may be obtained by writing to 
the manufacturer. 


Handling of Bank's Currency 
Speedier, Safer With Cashand 


Cashand, a new product devel- 
oped for the currency compart- 
ments of cash registers and cash 
drawers, has recently been placed 





on the market. Its function is to ex- 
pedite and increase the efficiency 
and safety in handling paper money. 


Cashand offers the following new 
features in handling currency: 
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sure 
per~ 


PUNCHES sheets and covers of any size 
| or weight, quickly, accurately 


BINDS vp to 250 books an hour with 
colorful GBC plastic bindings 


BIND THIS MODERN WAY 
right in your own OFFICE 
or plant 


Add prestige...color...atten- 
tion-compelling appearance to 
reports, presentations, catalogs. 








GBC plastic binding equipment* 
osi- quickly... easily... economically 
Pp binds loose pages of all sizes 
from into handsome custom-made 
f booklets. Pages turn easily... 
vding lie flat. Complete office equip- 
; ment costs less than 2 type- 
igned writer...saves 50% over old- 
P fashioned fastener-type covers. 
with Anyone can operate. 
racks *PATENTS PENDING 
SPECIAL TRIAL OFFER 
| bot- Send today for information 
and 2 handy pocket memo 
books bound on this equip- 
lo —s ment. No obligation. 

Des, General Binding Corporation 
move 808 W. Belmont Ave., Dept. BM-4 
“essed Chicago 14, Ill. 
illing. 
le for 

to 8; 
nches. 
sth of | § :, . 

100 | GUNSHELL code 
itera- { © 
ing to 
“y 
ind 
devel- 
npart- 

Pe »++ FOR MACHINE 
pla 
FILLING ... SAVE TIME 

: T* mechanical formation of the 

bs gunshell wrapper affords paper 


equivalent to 3 times the inner cir- 
cumference, giving superb strength, 
neatness, an a definite greater pro- 
tection to wra coins. Inner con- 
volution folded to insure snug contact 
with adjacent wall aids elimination 
of clogging and strengthens center of 
wrapper. End crimps tightly. Made of 
' No. One 50 Ib. Kraft—fthe strongest. 
Symmetrically packed 1,000 to a car- 


Nu mm ee es ee oe 





“a ton, with all crimped ends turned one 

bide Great time savers for machine 

ing. 
to ex- 
ciency Free Samples «Write today to Dept. A. 
noney. < 
The €. L. DOWNEY Company 

ig new HANNIBAL missoue® 
I's Woarddi Largest M {r4 24 
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1. Instant insertion and removal 
of bills with one hand. 


2. No weights to lift. 


3. Bills are always neatly posi- 
tioned at best point of vision and 
working level. 


4. Bills are inserted and removed 
without fumbling or digging. 


5. Prevents bills from sticking 
together in any weather. 


6. New bills handled as easily as 
old. 


7. Freedom of action in narrow 
compartments. 


8. Adjustable to all size compart- 
ments. 


9. Bills cannot get drawn to back 
of register. 


10. Feather-flare fans bills for 
speedy action and practically elimi- 
nates payout mistakes. 

11. Creates the natural action po- 
sition of bills. 

The Cashand is designed for in- 
stant installation or removal in any 
cash register or cash drawer. It is 
manufactured by Continental Cash- 
and Company, 627 Grove St., Evan- 
ston, Ill. 


Marlite Panels Used In Bank 


In First National Bank, Ever- 
green Park, Ill., the modern walls 
have been done in Prima Vera 
Wood Pattern Marlite, a new pat- 
tern that features all the durable, 
easy-to-clean features of genuine 
Marlite panels. 

Now available in 64 color and 
pattern combinations, the panels are 
suitable for either remodeling or 
new construction. The photograph 
above was taken by Marsh Wall 
Products, Inc., Dover, Ohio, subsidi- 
ary of Masonite Corp. 











Allison 


COUPON 
COMPANY 


WORKS BOTH WAYS 


Allison's Coupon Books do the 
double job of handling both mail 
and personal payments with 
equal simplicity and economy. 


There are no pass books to 

mail back—no receipts to com- 

plete—and no advance no- 

tices to send. This system has 
what it takes to save you 
trouble and expense in noti- 
fying, receiving and posting 
Time Credit Accounts. 


Write for complete information. 


Allison Coupon Co., Inc. 


Indianapolis 6, Indiana 


Holds 
$125 
Ic to 
50¢ 


SMALLER 
8x 10"x 6%" 


LIGHTER 


9 pounds net 


Exclusive 
feature— 
hidden 
currency 
and check 
box under 
removable 
top tray. 





SOLVES _ Coin 
© Changing 
» Problem 





Streamlined 


Gx. COIN CHANGER 


In banks, chain and department 
stores, financial institutions, fac- 
tories, PX's, ticket offices, etc.—- 
wherever quick, accurate change 
making is a problem—they all 
say the new M P Jr. semi-auto- 
matic is tops. Modern stream- 
lining does it. Provides both bet- 
ter appearance and smoother, 
more efficient operation. And the 
clincher—with all its features, 
the M P Jr. is actually the lowest 
priced streamline design changer 
on the market. At leading sta- 
tionery and office supply dealers. 


4000 Long Beach Ave., Los Angeles 58, Calif. 
Send literature on M P Jr. and nearest dealer's name. 


Address __ 


State _ 
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THE RECENTLY COMPLETED BUILDING of The First National Bank, 
Spring Valley, N. Y., features informality, light, and accessibility. 
Radiant heat will keep the sidewalks cleared of ice and snow. Gillette 
and Bell, architects, provided the building with a 42-foot thermopane 
show case window framed in stainless steel and surrounded by a 
large red granite moulding. A public house-warming and inspection 
celebrating the completion and occupancy of the new building, erected 
during the bank’s golden anniversary year, was marked by the dis- 
tribution of $3,000 in merchandise awards among visitors. 





PICTURED ABOVE IS THE RECENTLY RENOVATED main banking room 
of The Bank for Savings in the City of New York, N. Y. The original 
dome, 55 feet above the banking floor, was removed, and the 800 
square feet of glass ceiling fan-light plate was also done away with. 
A flat roof and a ceiling vault were substituted for the dome. Four 
new 750-pound chandeliers, suspended from the ceiling, supplemented 
by direct and indirect ceiling lights, greatly improve the previous in- 
adequate fan-light plate. To solve the ventilating problems created by 
the removal of the dome which was vented, an exhaust fan was in- 
stalled above the ceiling. 
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Mortgage Bankers Association 
Seminar Scheduled For June 


The mortgage banking seminar, 
sponsored by the Mortgage Bank- 
ers Association of America in coop- 
eration with Northwestern Univer- 
sity, will be held in Chicago, Ill, 
June 18 to 22. This seminar is the 
only graduate course of study of- 
fered in the field of mortgage lend- 
ing and investing. 

Every phase of real estate finan- 
cing including appraising, relation- 
ship between the mortgage lender 
and the ultimate purchaser of the 
loan, and effects of government 
policies on mortgage banking will 
be covered in the five-day sessions. 


The course is designed primarily 
for younger people who have en- 
tered the mortgage banking field. 


Bulk Of Giannini Estate 
Turned Over To Foundation 


The bulk of the estate of the late 
A. P. Giannini, founder of Bank of 
America, has been turned over to 
the Bank of America-Giannini 
Foundation, an organization created 
by Mr. Giannini in 1945 in order, 
as he said at that time, to bring to 
fruition plans he long had in mind 
to dedicate a substantial part of his 
possessions to the encouragement 
of broader education of the employ- 
ees of Bank of America and other 
organizations with which he had 
been associated and to the service 
of humanity generally “through re- 
search as may be directed to dis- 
covery of the causes or alleviation 
of the destructive consequences of 
baffling ills.” 

It has been disclosed that in final 
instructions for the administration 
of the foundation he had written: 
“Administer this trust generously 
and nobly, remembering always 
human suffering. Let no legal tech- 
nicality, ancient precedent or out- 
moded legal philosophy defeat the 
purpose of this trust. Like St. Fran- 
cis of Assisi, do good—do not merely 
theorize about goodness. This is my 
wish and I confidently commit this 


BANKERS MONTHLY 








Fin 
Sel 


Fir 
du 
lat 
wit 


Apr 








on 


nar, 
ink- 
0p- 
ver- 
Ill., 
the 
of- 
nd- 


lan- 
ion- 
nder 

the 
nent 
will 
ions. 
arily 


ield. 


late 
k of 
r to 
ynini 
ated 
rder, 
ig to 
nind 
f his 
nent 
loy- 
yther 
had 
rvice 
1 re- 
dis- 
ation 
as of 


final 
ation 
tten: 
ously 
ways 
tech- 
out- 
t the 
‘ran- 
erely 
s my 
- this 


ITHLY 








trust to your hands for its fulfill- 
ment.” 

The value of the estate to be 
turned over to the foundation is now 
estimated at about $600,000. At the 
time of the banker’s death on June 
3, 1949, the value was estimated at 
$430,000. The increase has been as- 
cribed to market appreciation of 
securities owned, plus accumula- 
tion of income during the period of 
probate. 


Dun and Bradstreet Offers 
Documentary Film On Credit 


“Credit, Man’s Confidence in 
Man” is a documentary film recent- 
ly issued by Dun and Bradstreet, 
Inc., for use by schools, trade asso- 
ciations, credit groups, and service 
clubs. The film illustrates the func- 
tion of credit in the growth of 
America and its indispensable place 
in our modern economy. 


By episode and analogy the film 
depicts the elements of the risk 
in all facets of consumer, commer- 
cial, and bank credit. The problems 
of retail store management are 
followed through the picture, end- 
ing with a description of the credit 
reporting function as performed by 
the Dun and Bradstreet reporter. 

The film is 16mm and runs 33 
minutes. It is available without 
charge to interested groups from 
Dun and Bradstreet,, Inc., 290 
Broadway, New York, N. Y. 


Financial Public Relations 
School To Be Held In Chicago 


The 1951 session of the School of 
Financial Public Relations, con- 
ducted by the Financial Public Re- 
lations Association in conjunction 
with Northwestern University, will 
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THE NEW QUARTERS of the First 
National Bank of Hollywood, Holly- 
wood, Florida, above were recently 
completed by the Bank Building 


and Equipment Corporation of 





America. Check desks built into 
pillars save space and expedite 
traffic flow. The entire bank was de- 
signed to operate at peak efficiency 
and to assure faster service. 





be held on the university’s Chicago 
campus, July 30 to August 11. This 
will be the fourth annual session of 
the school, which was founded in 
1948 to provide a practical training 
course for bank public relations, 
advertising, and business develop- 
ment executives. 


The complete course consists of 
two resident sessions, combined 
with six extension problems and 
an original project to be completed 
between the two sessions. The 1951 
senior class will be graduated Au- 
gust 10. 

John L. Chapman, vice president, 
City National Bank and Trust 
Company, Chicago, IIl., is chairman 
of the school’s board of managers. 
Members of the board are: Philip 
K. Barker, president, Bankers De- 
velopment Corporation, New York, 
N. Y.; Swayne P. Goodenough, vice 
president, Lincoln Rochester Trust 
Company, Rochester, N. Y.; Robert 
Lindquist, vice president, LaSalle 
National Bank, Chicago, I1l.; and 
Robert W. Sparks, first vice presi- 
dent, Bowery Savings Bank, New 
York, N. Y. 


The school’s first year class is 
limited to fifty students. Applica- 
tion blanks may be obtained from 
the Financial Public Relations As- 
sociation, 231 South LaSalle St., 
Chicago 4, Ill. Applications for ad- 
mission to the 1951 term will be 
closed on May 1. 


North Dade National Bank Opens 


The North Dade National Bank 
opened recently at North Miami, 
Fla., with capital funds totalling 
$275,000. Heading the new bank is 
L. A. Usina, also president of Peo- 
ples National Bank, Miami Shores, 
Fla. R. C. Brown, Agnes B. Barber, 
Frank H. Willer, and Charles D. 
Bailey are vice presidents, and 
Charles W. Lantz is cashier. 


Arizona’s continuing 


economic progress is 
reflected by our year-end 
deposits which passed the 
quarter-billion dollar 
g mark —an increase of 378% 
__ during the last decade. 

$ ARIZONA’S STATE-WIDE BANK 

VALLEY NATIONAL BANK 





MEMBER FEDERAL OLPOSIT INSURANCE CORPORATION 
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Provident Savings and Trust 
Celebrates Golden Anniversary 


The value of a bank in the human 
relations of a community, as well 
as in the development of its 
economic and industrial life, was 
high-lighted by the recent golden 
anniversary celebration of the 
Provident Savings Bank and Trust 
Company, Cincinnati, Ohio. 


Official recognition was accorded 
the bank in this respect in con- 
gratulatory resolutions adopted by 
the Cincinnati city council and in 
a letter of felicitations, from Gov- 
ernor Frank J. Lausche. The meas- 
ure adopted by the city council, on 
motion of Mayor Albert D. Cash, 
recited that the Provident Bank 
“thas been an important factor in the 
economic life of the city, aiding in 
the development of its industries 
and commercial establishments and 
contributing immeasurably to the 
welfare of the community as a 
whole.” 


Governor Lausche wrote in some- 
what similar vein, stressing the 
constructive human relations pro- 
moted by the bank. 

The Golden Jubilee Week was 
inaugurated by the distribution of 
gifts among all the 387 employees 
of the bank’s 17 offices, under the 
direction of Frank J. Van Lahr, 
president. The climax was reached 
with an open house observance. 

The Provident Bank started busi- 
ness in February, 1901, on the 
ground floor of the old Cincinnati 
chamber of commerce building, 
later destroyed by fire. Its first 
president, during the period of or- 
ganization, was Judson Harmon, 


later Governor of Ohio. At the time 
of the opening, the president was 
B. H. Kroger, founder of the Kroger 
Company, nation-wide grocery 
chain. He served for many years, 
being succeeded in 1928*by Leo J. 
Van Lahr, who served until his 
death in 1946. H. C. Otterbein was 
elected to the vacancy, holding the 
office until January, 1950, when 
Frank J. Van Lahr, son of Leo, 
was elected. Also celebrating a gold- 
en jubilee was A. G. Schwartz who 
has served as a director of the bank 
continuously from March 19, 1901. 


Brown Re-Elected President 
Of Federal Advisory Council 


Edward E. Brown, chairman of 
The First National Bank of Chicago, 
Chicago, Ill., has been re-elected 
president of the federal advisory 
council of the Federal Reserve Sys- 
tem for 1951. Robert V. Fleming, 
president and chairman of the board 
of The Riggs National Bank, Wash- 
ington, D. C., has been elected vice 
president of the council. 

Directors elected are N. Baxter 
Jackson, chairman of the board, 
Chemical Bank and Trust Company, 
New York, N. Y_; Frederic A. Potts, 
president, The Philadelphia Nation- 
al Bank, Philadelphia, Pa.; Sidney 
B. Congdon, president, The National 
City Bank of Cleveland, Cleveland, 
Ohio. 

The above five constitute the ex- 
ecutive committee of the council. 

Herbert V. Prochnow, vice presi- 
dent of The First National Bank of 
Chicago, Chicago, II1l., was re-elected 
secretary, 








Aa BANK ARCHITECTS & ENGINEERS 


Bankers employ us for complete or partial services, including: 


@ Early discussion and analysis of their 
building requirements: 


@ Preliminary plans and cost estimates for either 
modernization or new buildings; 


@ Finished drawings and specifications for construction: 


@ Supervision of construction: 


q Interior design, lighting, decorations, furnishings. 


Please write us for an extended description of the services and costs. 


TILGHMAN MOYER COMPANY 
ALLENTOWN, PENNSYLVANIA 
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Well-Guarded Facilities 


When Manufacturers Trust Com. 
pany, New York, N. Y., opened its 
banking facilities at Fort Jay on 
Governors Island, N. Y., recently, 
the first transaction, that of buying 





a United States Savings Bond, was 
consummated by Lieutenant Gen- 
eral Willis D. Crittenberger, com- 
manding general of the First Army. 
General Crittenberger is shown 
here receiving the bond from Ray- 
mond C. Deering, vice president 
and comptroller of the bank. This 
is the third such facility which 
Manufacturers Trust Company, act- 
ing as depository and _ financial 
agent of the United States Govern- 
ment, has made available to mem- 
bers of the armed forces. 


Bank Wire, Alert Officer 
Make A Good Combination 


The Bank Wire has proved its 
worth to the National Newark and 
Essex Banking Company, Newark, 
N. J. The Bank Wire and the alert 
thinking on the part of a bank of- 
ficer is a combination that is hard to 
beat, the bank reports. 


John N. Page, vice president of 
the bank, thought it peculiar when 
he was approached by a customer 
for a loan to buy some bearer bonds 
when the customer presented as 
security for the loan the same bonds 
he intended to buy, even though the 
purchase had not yet been com- 
pleted. In spite of the customer's 
explanation that the seller of the 
bonds was a friend, Mr. Page de 
cided to telephone several of the 
banks acting as trustees for the 
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bonds, just to make sure that their 
ownership was clear. His only re- 
sponse was: “Sorry, no information 
over the telephone. Please write us 
a letter.” 

In order to give his client a 
prompt reply, Mr. Page decided to 
use The Bank Wire. Inquiries were 
sent out to the trustee banks over 
The Bank Wire late in the day, 
and when Mr. Page reached his desk 
the next morning all the answers 
were there. Every one of the bonds 
had been stolen some months ago 
in a distant city. Within a few hours 
after the bonds reached the bank, 
the proper authorities had been no- 
tified and were on the job. 


The bank is happy to add that 
neither its customer nor the would- 
be seller of the bonds was involved 
in the theft of the securities. 


Investors Stock Fund Urges 
Use of Safe Deposit Boxes 


Stock Fund Investor, quarterly 
publication of Investors Stock Fund, 
Inc., recently advised the fund’s 
shareholders across the nation that 
“With the ranks of ‘capitalists’ 
growing through increased public 
ownership of mutual fund securi- 
ties, the average investor should 
safeguard his securities and other 
important papers by keeping them 
in a bank safe deposit valut.” 

The publication stressed the fact 
that the cost of a bond required 
for lost investment securities can 
be many times the annual rental 
of a bank safe deposit box. 


lake and Midwest Divisions, 
Assn. of Bank Women To Confer 


Arrangements are being made for 
the three day joint conference of 
the Lake and Midwest divisions of 
the Association of Bank Women to 
be held in Minneapolis, Minn., April 
27, 28, and 29, at the Hotel Radis- 
son. 


Miss Virginia A. Rehme, regional 
vice president of the Midwest di- 
vision and assistant cashier of the 
Southern Commercial and Savings 
Bank of St. Louis, St. Louis, Mo., 
has appointed Miss Dorothy Mc- 
Millen, Midland National Bank of 
Minneapolis, general chairman. 
Miss McMillen reports that tenta- 
tive plans provide for inspirational 
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WLFIRST Zchty bucll 
LP GAS TRACTOR 


U tractor in 1941. 


will be high. 


QUALITY CONTROL IN 
MM FACTORIES MEANS 
LONGER, BETTER SERVICE 
IN THE FIELD. 


PvE = s 
speakers, attractive entertainment, 


and ample opportunity for good 
fellowship. 





Other Committee Chairmen 


Other committee chairmen from 
Minneapolis, appointed by Miss 
Rehme, are: Mrs. Mary Cunning- 
ham, assistant manager, Lincoln 
office, Northwestern National Bank, 
speakers; Miss Genevieve Howe, as- 
sistant cashier, Marquette National 
Bank, hospitality; Mrs. Henrietta 
Sifferle, assistant secretary, Farm- 
ers and Mechanics Savings Bank, 
program; Miss Julia Cummings, 
manager savings department, St. 
Anthony Falls office, First Na- 


INNEAPOLIS-MOLINE pioneered factory built 
LP gas burning equipment on the famous MM 


LP gas steps up the horsepower of the already power- 
ful U about 10%. MM factory-built LP gas tractors have 
high compression (6.8 to 1) and cold manifolds. With- 
out their use, power will be low and fuel consumption 


LP gas burns clean and prevents carbon deposit and 
crankcase dilution. Oil will last several times as long 
due to less contamination. These tractors run cooler. 
Time between overhauls is greatly prolonged. 


See your friendly MM dealer for 


y  MINNEAPOLIS- MOLINE 


MINNEAPOLIS 1, MINNESOTA 





complete facts. 





MM LP tractors are factory 
equipped with special cyl- 
inder head, carburetor, 
tank heavily built to resist 
pressure, and safety pop- 
off valves to meet state 
requirements. 





* 





tional Bank, entertainment; Miss 
Alice Catlin, Farmers and Mechan- 
ics Savings Bank, publicity; Mrs. 
Hazel Rosell, assistant cashier, Fi- 
delity State Bank, and Miss Gina 
Nelsen, assistant cashier, University 
National Bank, registration. Miss 
Jennie Williams, Empire National 
Bank of St. Paul, is in charge of the 
special brunch and meeting to be 
held in St. Paul. 

Miss Catherine Cleary, regional 
vice president of the Lake division 
and trust officer of the First Wis- 
consin Trust Company of Milwau- 
kee, Milwaukee, Wis., with the 


assistance of Miss Rehme will select 
the forum speakers. 
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PICTURED ABOVE ARE TWO VIEWS of remodeling projects recently 


completed by the Bank Building and Equipment Corporation of 
America, St. Louis, Mo. On the left is a sectional view of the banking 
room at First State Bank of Red Bud, Red Bud, Ill. Quarters were 
planned and designed to attain peak operating efficiency through the 
unique functional arrangement of available space. Quarters are air 
conditioned and have an acoustical ceiling to hold noise to a minimum. 
On the right is the main banking room of the newly enlarged and 
completely modernized Corpus Christi Bank and Trust Company, 
Corpus Christi, Tex. The leather upholstered lounge settees are a 


special customer comfort feature. 


STEPHEN BARNETT has been ad- 
vanced to vice president and trust 
officer of First National Bank of 
Elkhart, Elkhart, Ind. 


Fidelity Trust Company, Balti- 
more, Md., has elected JOHN G. GIB- 
SON assistant vice president. 


WILLIAM M. CAHILL has_ been 
elected president of Newton-Wal- 
tham Bank and Trust Company, 
Waltham, Mass. 





SAFEWAY STORES 


INCORPORATED 


Preferred and Common 
Stock Dividends 


The Board of Directors of Safeway 
Stores, Incorporated, on February 28, 
1951, declared quarterly dividends on 
the Company’s $5.00 par value Com- 
mon stock and 4% Preferred Stock. 

The dividend on the Common 
Stock is at the rate of 60c per share 
and is payable April 1, 1951 to stock- 
holders of record at the close of 
business March 21,1951. 

The Dividend on the 4% Preferred 
Stock is at the rate of $1.00 per share 
and is payable April 1, 1951 to stock- 
holders of record at the close of 
business March 21, 1951. 

MILTON L. SELBY, Secretary. 
February 28, 1951. 
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Third National Bank in Nash- 
ville, Nashville, Tenn., has advanced 
JOHN W. CLAY, WENDELL J. PHILLIPS, 
and HAYES K. NOEL to vice president. 


Paterson Savings and Trust Com- 
pany, Paterson, N. J., has named 
RAYMOND A. JACOBS, retiring vice 
president of The Detroit Bank, De- 
troit, Mich., a vice president. 


First National Bank and Trust 
Company in Sioux Falls, Sioux 
Falls, S. D., has elected ALTON F. 
JUNGE vice president. Mr. Junge 
was formerly assistant cashier of 
Northwestern National Bank of 
Minneapolis, Minneapolis, Minn. 


HOWARD E. ARCHER, and JOHN E. 
VROMAN have been elected vice 
presidents of Home Savings Bank 
of the City of Albany, Albany, N. 
Y. CHARLES B. CAVANAUGH succeeds 
Mr. Archer as treasurer. JOSEPH A. 
HUGHES has been made assistant 
treasurer and LESTER H. CARSON and 
ANDREW M. SNEDDON have been ad- 
vanced to assistant vice president. 


South Carolina National Bank, 
Columbia, S. C., has elected J. GLENN 
COOK, JR., an assistant cashier. 


JOHN M. RYAN has been elected 
president of First National Bank of 
the Black Hills, Rapid City, S. D. 


STEPHEN O. BRATTLEAF, former 
chief of the small loans division of 
the Reconstruction Finance Cor- 
poration, has been appointed assist- 
ant vice president of Drovers Na- 
tional Bank of Chicago, Chicago, 
Il. 


Merchants National Bank of In- 
dianapolis, Indianapolis, Ind., has 
advanced LLOYD W. RINEHART and 
E. J. BECHTOLD to assistant vice 
president. 


EDWARD B. CAULKINS, JR., has been 
elected an assistant vice president 
of National Bank of Detroit, De- ‘ 
troit, Mich. 


California Bank, Los Angeles, 
Calif., has elected FORREST W. DEN- 
NING and EMMERT H. SINK as vice 
presidents. 


H. H. BHOADHEAD, JR., has been 
promoted to assistant vice president 
of First St. Joseph Stock Yards 
Bank, South St. Joseph, Mo. 


NELSON J. LEMAN and ALFRED E. 
ZORDEL have been named assistant 
cashiers of St. Joseph Bank and 
Trust Company, South Bend, Ind. 


First National Bank in Fort My- 
ers, Fort Myers, Fla., has made 
HARRY FAGAN executive vice presi- 
dent; ROBERT W. FREITAG vice presi- 
dent; WALTER L. DRAUGHON assistant 
vice president; and R. H. RICKS as- 
sistant treasurer. 
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BEN M. CAMPBELL has been named 
advertising and public relations di- 
rector of National Bank of Tulsa, 
Tulsa, Okla. 





Clifton Blackmon Marshall S. Cloyd 


First National Bank in Dallas, 


Dallas, Tex., has elected CLIFTON 


BLACKMON an assistant vice presi- 


dent and given MARSHALL S. CLOYD, 


vice president, the added title of 
assistant trust officer. 


Union Bank and Trust Company, 
Montgomery, Ala., recently cele- 
brated its 50th anniversary. 


DONALD S. PIERREPONT has been 
named an assistant secretary of 
Lincoln Rochester Trust Company, 
Rochester, N. Y. 


Union Bank of Commerce, Cleve- 
land, Ohio, has promoted HEINZ 
SCHNEIDER and WILLIAM T. MCWADE 
to vice president; THOMAS M. MC- 


CULLOCH, KARL E. NAUGLE, and 
THOMAS C. O’REILLY to assistant 
cashier. 





Heinz Schneider 


Frank W. Burkman 


FRANK W. BURKMAN has been 
elected investment officer of Mer- 
cantile National Bank of Chicago, 
Chicago, Ill. 


Chemical Bank and Trust Com- 
pany, New York, N. Y., has ap- 
pointed HERBERT I. SAYERS as assist- 
ant vice president and RALPH FAR- 
RINGTON as trust officer. 


April, 1951 


MAJOR B. EINSTEIN, investment 
counsellor, has been elected a vice 
president of First National Bank in 
St. Louis, St. Louis, Mo. 


Federal Reserve Bank of Chica- 
go, Chicago, Ill., has reappointed 
C. S. YOUNG as president and ERNEST 
C. HARRIS as first vice president of 
the bank, each for a term of five 
years. 


PAUL A. ALBUS has been elected 
vice president of The First National 
Bank of Miami, Miami, Fla. Mr. Al- 
bus was previously assistant vice 
president of Chemical Bank and 
Trust Company, New York, N. Y. 





Build 
Good Will 
throughout 


the year 
WITH 





Fi accounts alone. The pleasant, speedy way a 


















and details. 


RAYMOND F. HOLLY has been ap- 
pointed vice president of The South 
Shore National Bank of Chicago, 
Chicago, Ill. 





Paul A. Albus Raymond F. Holly 





can’t be measured by the number of Club 


Rand M€Nally system operates attracts 
customers and creates interest in other 

departments . . . 

rf pride and security in doing business with you. kf 

fz, Rand M®Nally offers a flexible choice of 

: systems . . . Coupon Books, Pass Books, ; & 

Double-Dating Cards . . . and a choice of 4 Ef 

promotional material, too . . . - - 

readily tailored to your needs. 


Write for complete samples 


RAND MSNALLY 
CHRISTMAS CLUB 


SYSTEMS 


You build good will with a 
Christmas Club which 


makes people feel a sense of 3 


RAND M¢SNALLY 
& COMPANY 


CHRISTMAS CLUB 
DIVISION 


536 South Clark Street 
Chicago 5 


res 111 Eighth Avenue 
New York 11, N. Y. 





New FPRA Film To Show Basic probably at one time or another, 
Steps In Teaching Bank Work finds it necessary to teach a fel- 
low worker all or part of a job. 
How skillfully the teaching is 
done may have a direct bearing 


















































Index To Advertisers 


A 


As an initial step in the prepara- 
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CALENDAR OF EVENTS 


AMERICAN BANKERS ASSOCIATION 

June 4- 8—49th Annual National Convention, American Institute of Banking, William 
Penn Hotel, Pittsburgh, Pa. 

June 18-30—The Graduate School of Banking, Rutgers University, New Brunswick, N. J. 


G 
General Binding Corp. ....... 








Sept. 30- . 
Oct. 3—77th Annual Convention, The Stevens, Chicago, Illinois. Hammermill Paper Co. .......  -~ Bs 
Home Insurance Co. ........... 15 


STATE ASSOCIATIONS 


Apr. 1-3—Florida, Palm Beach Biltmore Hotel, Palm Beach. 
Apr. 15-17—Lovisiana, Bentley Hotel, Alexandria. 

Apr. 17-19—Georgia, Ansley Hotel, Atlanta. 

May 7-9— Missouri, Muehlebach Hotel, Kansas City. 

May 9-11—Kansas, Kansas City. 

May 10-11—Ohio, Statler Hotel, Cleveland 

May 10-12—New Mexico, La Fonda Hotel, Santa Fe. 


Hush-A-Phone Corp. ....... 


1 
International Harvester Co. . 


L 
la Monte & Son, George . 








May 11-12—South Dakota, Cataract Hotel, Sioux Falls M 

May 14-15—Texas, Baker Hotel, Dallas. Merrill Lynch, Pierce, Fenner 

May 15-16—Tennessee, Andrew Johnson, Knoxville. OD bcs owas seedless waas . 40 
May 17—Delaware, Du Pont Country Club, Wilmington. Metal Products Engineering Co. . 49 
May 17-18—Oklahoma, Mayo Hotel, Tulsa. Metropolitan Life Insurance Co. ... 27 
May 18-19—South Carolina, Francis Marion Hotel, Charleston. Miller Engraving Co. ............ 44 
May 20-22—California, Huntington Hotel, Pasadena. Minneapolis Moline Co. ...... 53 
May 21-22—Maryland, Chalfonte-Haddon Hall Hotel, Atlantic City, N. J. Monroe Calculating Machine Co. 9 


May 21-23—Arkansas, Arlington Hotel, Hot Springs. 

May 21-23—Mississippi, Buena Vista Hotel, Biloxi. 

May 23-25—New Jersey, Chalfonte-Haddon Hall Hotel, Atlantic City. 
May 23-27—North Carolina, The Carolina Hotel, Pinehurst. 

May 24-25—Alabama, Hotel Thomas Jefferson, Birmingham. 

May 25-26—North Dakota, Gardner Hotel, Fargo. 

May 31- 


Mosler Safe Co. 


N 
National Cash Register Co. .Back Cover 
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Philadelphia National Bank .2nd Cover 
June 2—Colorado, Broadmoor Hotel, Colorado Springs. Pitney-Bowes, Inc. ....23, 43 and 47 
June 3-5—Idaho, The Lodge, Sun Valley. ; 
June 3-6—Pennsylvania, Chalfonte-Haddon Hall Hotel, Atlantic City, N. J. R 
June 6-10—District of Columbia, The Homestead, Hot Springs, Va. Recordak Corp. ..........28 and 29 
June 7-9—Massachusetts, New Ocean House, Swampscott. Remington Rand Inc. ............ 99 
June 8-9—Connecticut, Equinox House, Manchester, Vt. S 
June 12-14—IIlinois Bankers Association, 60th Convention, Hotel Jefferson, St. Louis. 4 
June 13-14—Indiana Bankers Association Convention, French Lick Springs Hotel, French Safeway Stores, Inc. ............ 5 
Lick Springs, Ind. Standard Paper Goods Mfg. Co. .. 48 
Stuyvesant Insurance Co. ...... 41 
OTHER ORGANIZATIONS T 
Apr. 16-19—NABAC Eastern Regional Conference, Hotel Bradford, Boston, Mass. ‘ 
May 7- 9—NABAC Western Regional Conference, St. Francis Hotel, San Francisco, Cal. bi ep Moyer _ ees 7 
May 10-12—NABAC Northern Mid-Continent Regional Conference, Commodore Perry Ho- - iat ta dial Se 


tel, Toledo, Ohio. U 


United States Guarantee Co. .. 
v 
Valley ‘National Bank, Phoenix 





June 21-23—NABAC Southern Mid-Continent Regional Conference, Cosmopolitan Hotel, 
Denver, Colo. 

Oct. 22-25—NABAC 27th Annual Convention, The Roosevelt Hotel, New Orleans, La. 

Nov. 12-15—Financial Public Relations Association, 36th Convention, Hollywood Beach 
Hotel, Hollywood, Florida. 


Otfice 





BANKERS MONTHLY 





efficient new quarters 
like these 
are increasing 


the business of banks 


a 


Banco Comercial Mexicano, S.A 
Chihavhue Chihvohve, Mexico 


Citizens Notional Bonk ond Trust Company, 


Pique, Ohio Contemplating new quarters? 


Get the facts on our 
organization, ability and 


. services. Write us today! 
Bankers all over the world . 


are learning the importance of operating 

in quarters designed by us. A recent survey 

reveals that banking rooms we’ve completed possess unusual 

operating efficiency, permit faster customer service and 

actually attract substantial new business! All this is 

made possible by our experience and technique for designing Bank Building 
... achitecture, based on a penetrating study of the individual 


bank’s needs. This ability to consistently create successful PY. @ Equipmuit 


quarters has won acceptance for our services from 


Corporcition 


bankers everywhere . . . Piqua to Chihuahua! 


OF AMERICA 


Oifices in: MEW YORK 103 Park Ave, N.Y City ATLANTA Western Union Bidg. SAN FRANCISCO mechanics institute Bidg. ST. LOUIS 9th & Sidney Sts. 





...with time-and-effort saving features 
never before combined in one machine 


THE NATIONAL CASH REGISTER COMPANY F 
DAYTON 9, OHIO | 
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